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BENEFIT OF CONTESTS. 


Tue fellow who does not win a prize in 
an agency or company contest is very often 
entitled to as much credit as he who captures 
the laurels. Material evidences are not the 
real criterion of success. The man who 
enters a race with enthusiasm, energy and 
gladness and keeps up the pace faithfully, has 
won just as great a prize as if he had secured 
the trip to St. Louis, the medal or bonus. The 
very striving has made him a better agent. 
The extra effort has brought him greater re- 
turns in the way of increased powers and 
keener intuition. Practice games of baseball 
are very valuable and those contests are much 
the same in life insurance. They whet one’s 
determination, stimulate his intellectual facul- 
ties. They cause an agent to become more 
industrious and enable him to find himself. 


MucuH merriment was caused among west- 
ern insurance men by the statement in the 
venerable and highly respected Argus to the 
effect that the announcement of Ben L. 
WEstT’s appointment as assistant general agent 
of the western department of the NortH 
AMERICA and PHILADELPHIA UNDERWRITERS, 
first appearing in THe WesTeERN UNDERWRI- 
TER, was not true. Poor dear old birdie, its 
hundred eyes are mostly closed to up-to-date 
news. Even while the hoary scribe was pon- 
derously turning the paragraph, GENERAL 
AceNnt Downinc at Erie was having the offi- 
cial edict of West's appointment sent to 
agents. Along about the time 


“When the frost is on the punkin 
And thé fodder’s in the shock,” 


the alert Argus will blaze forth the news of 


the appointment, and perhaps “BENNIE’s” 
picture will appear, too. 


SUITS FOR ULTERIOR MOTIVES. 


Suits brought against life companies in 
which the motives of those prosecuting the 
cases are questionable should be vigorously 
condemned. To bring suit is the only proper 
course, where an interested party feels he has 
not received justice. Suits for revenge or those 
to endeavor to get a settlement to withdraw 
further proceedings are pernicious. They dam- 
age a company, because the truth is not known. 
The public would extend scant hearing: to the 
plaintiffs in such cases if all the facts were 
set forth. 

We merely cite as an example the suit filed 
against the Minnesora Mutvat Lirs, an en- 
tirely reputable company. It was formerly the 
Bankers Lire of St. Paul. It reorganized as 
a legal reserve company, but some enemies find 
tools here and there in the way of old stipu- 
lated premium policyholders who consent to 





bring suits charging fraud and malfeasance. 

A suit brought by a Los Angeles man re- 
cently is similar in character to that in which 
in the United States courts have decided all 
points in favor of the company and took occa- 
sion to rebuke in severe terms the instigators. 
The court’s censure in this case was appro- 
priate. It turned the calcium on a gang of 
leeches. 

We hope the Mrnnesota Mutvat Lire will 
fight such suits to the last and bring forward 
the grafters in their true light. 





INSURANCE OF BBET SUGAR PLANTS. 


From time to time something is said about 
insurance of beet sugar plants. It is our opin- 
ion that this business should be handled with 
care, as there are good prospects of many 
changes before the business of making beet 
sugar settles down to normal conditions. Much 
public interest has been shown in this business, 
as statesmen have regarded it as an important 
step in the development of the Nation’s re- 
sources. In various places plants have been 
established and farmers have been quite ready 
to grow the raw material. Frem what we have 
been able to learn, however, many of them 
have undertaken to grow beets without a full 
appreciation of what the business means. 
They went into it enthusiastically until they 
found out a few things. Then their enthu- 
siasm waned. 

Growing sugar beets is not as much an 
agricultural operation as a horticultural one. 
Ordinary American farmers, who are used to 
doing most of their work with horses and 
machinery, do not take kindly to getting down 
on their “marrow bones” and pulling weeds by 
hand, and two or three seasons of this has 
been enough to make many of them look for 
other lines of endeavor. 

We venture the opinion that it is not the 
soil but the farmers that have caused plants 
to move, and that this will be the case else- 
where. There are places where the industry 
is established and will be permanent. There 
are others where it is established temporarily, 
but will be forced to move for want of raw 
material. To handle the insurance on these 
plants at a profit will require considerable 
watchfulness and study on the part of under- 
writers to discover the sentiments of the 
farmers, on whose attitude the business must 
depend to a large extent. 


BECOMES ACTUARY OF CONNECTICUT GENERAL. 

Hartford, Conn. June 8 —(Special).— 
George E. Bulkeley, for ten years with the 
Connecticut General Life, was-elected actuary 
of the company at a meeting of the directors 
on Tuesday. 





MISCELLANEOUS NOTES. 


The officers of the National Association 
of Local Fire Insurance Agents have practi- 
cally decided to have the annual meeting at 
Hot Springs, Ark., this year. 

The Atlas made a rather unusual record as 
to losses in the four States in charge of 
George E. Haas, special agent, Indianapolis. 
The company had only two trifling losses 
during the month of May in these four States. 

Peyton Wyeth, who was recently appointed 
western general agent of the Union of Phil- 
adelphia at the home office, committed suicide 
last week in Brooklyn. He was formerly as- 
sistant general agent of the Greenwich at the 
home office and prior to that was with the 
western department of the Sun. 


Cunningham, Weed & Co., a firm of insur- 
ance brokers started a few months ago in 
Chicago, have been appointed sole agents of 
the Franklin of Philadelphia and have se- 
cured the second agency of the St. Paul. The 
two young men of this firm are very active 
and will enter the Chicago Underwriters As- 
sociation, 


* $500; L. & L. 





PECULAR CLAIM FROM CLEVELAND. 





Party Securing Option on Cleveland Window 
Glass Company Had Some Insurance 
and Makes a Claim. 





A peculiar claim has been made by Henry 
Ransford on the loss of the Cleveland Win- 
dow Glass Company at Cleveland. Ransford 
was a mechanic employed in one of the depart- 
ments and approached the management May 
13, saying he was authorized by two wealthy 
lumbermen of Grand Rapids to secure an op- 
tion on the plant. A price of $20,000 was made, 
the option expiring on May 23. No deposit 
was made. On the day the option expired 
Ransford called and explained that owing to 
an injury to one of his men they could not 
come, and requested an extension of the option. 
This was made to May 31. After the option 
was gotten Ransford went to local agents, 
endeavoring to get $15,000 insurance on the 
plant, stating, so it is claimed, that he had 
purchased same, paying half down, and the 
property would be transferred on June 1. He 
said it would be sprinkled. Stafford, Goss & 
Co, turned down the line, as did the Olmsted 
agency after they had learned the facts from 
the owners. Neale Bros. and Schryver bro- 
kered the line. The plant burned about mid- 
night, May 30. The matter has been placed 
in the hands of the Ohio fire marshal for inves- 
tigation. Ransford has made demand for his 
insurance. The Cleveland Window Glass 
Company carried $24,000 and has issued a state- 
ment to the effect that Ransford had no au- 
thority from the company to secure insurance, 
as the company claims he had no insurable in- 
terest in the property. The insurance secured 
by ——— is: Pennsylvania, $1,000; Ameri- 
can, Pa., $1,000; Springfield, $500 ; N. B. & M., 
G., $500; Phcenix, Eng., $750: 
American Cent., $750; Insurance Company of 

. A. $500; Queen, $500; Federal, $500; 
Metropolitan, $500. 





ANOTHER INTER-INSURANCE CONCERN. 

William C. Hubbell, who was formerly con- 
nected with John R. Waters in New York 
and who tried to organize the United States 
Inter-Insurers, is now associated with Ed- 
ward Cluff, the surplus line broker of New 
York, in organizing the New York Commer- 
cial Underwriters at 40 Wall street. Mr. 
Hubbell will be general manager and- Mr. 
Cluff president and treasurer. This will be 
an inter-insurance. institution. 





H. M. GIBBS IS PROMOTED. 


H. M. Gibbs, who for several years has 
been Ohio special agent of the Western and 
British America, has been transferred to Phil- 
adelphia as state agent of the two companies 
for Pennsylvania. The transfer of Mr. Gibbs, 
while a promotion for him, is a distinct loss 
to the field force of the Ohio, as he has been 
considered a first-class special and is very 
popular with his associates and with the local 
agents. 





CUTS ITS LINES IN HALP. 


Since rates were greatly reduced on whiskey 
by the Western Union the Indemnity Ex- 
change has cut its lines in two. The Indem- 
nity was the only inter-insurance concern that 
wrote whiskey to any extent. It carried large 
lines on a number of warehouses. 





MICHIGAN ADDED TO LOEB AGENCY. 
Major J. Dargan, president of the At- 
lanta, Birmingham, has been in Chicago for 
several days, adding Michigan to the general 


agency of A. Loeb & Sons of Chicago. They 
have in addition Illinois, Wisconsin and Min- 
nesota. 





LUNDY MADE SPECIAL AGENT. 

F. K. Lundy, an inspector connected with the 
western department of the Sun of England, 
has been appointed special agent for Minne- 
sota and the Dakotas. 





SCOTT IS SUPERINTENDENT OF AGENTS. 

B. T. Scott, general agent of the Washing- 
ton Life at Portland, Ore., has been appointed 
superintendent of agents of the company and 
is now making a western trip. 
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HOST’S CONTROVERSIES REVIEWED. 


SOME REASONS WHY WISCONSIN ‘COMMISSIONER CLASHED WITH COMPANIES. 


Most of the Difficulties Have Arisen Through Uncertainties In the Wisconsin Law—Some Have Had Their 
Beginning in the Action of Citizens of the State of Which the Commissioner Was Obliged, as an Official, 
to Take Cognizance —Mr. Host Has Not Acted Blindly, But Has Been Guided by the Attorney-General of 
the State im the Interpretation of the Law and Has Sought to Enforce the Law as Thus Laid Down— 
Equitable Controversy Started by a Citizen—Commissioner Took Action on Back Taxes Only Aft:r Two 
Opin‘ons Had Been Received—Some Features of the Prudential Fight and the Libel Suits and Charges 
That Have Grown Out of It—Coming Report of the Wisconsin Derattment Will Be of Unusual Interest. 


(From a Staff Correspondent.) 

Madison, Wis., June 3.—It will be generally 
conceded that no insurance commissioner in 
the Union has been so much before the public 
in the past few months as Hon, Zeno M. 
Host of Wisconsin. It has been a dull month 
when there was not something doing in the 
Wisconsin department, and it was frequently 
something that stirred up trouble and sub- 
jected the commissioner to severe criticism. 
He has been set before the insurance public 
in almost every light except a desirable one. 
He has been painted as a stiff-necked, stub- 
born, trouble-making man, not too good to go 
“out for the stuff,” whose main joy in living 
was to cause a disturbance. 

What Manner of Man Is Host? 

With a view of learning more of the Wis- 
consin commissioner a representative of THE 
WESTERN UNDERWRITER interviewed him to- 
day and learned from him something of his 
attitude on several of the important questions 
that have involved his administration in se- 
rious controversy with insurance companies. 

In the first place let it be said that he 
neither has horns nor long ears. He is a man 
in his early prime, apparently endowed with 
plenty of energy, giving the impression of one 
who would stay in a fight as long as there 
was anything left to fight for, apparently 
frank, reasonable, ready to see how his oppo- 
nents may differ with him. It is hard to be- 
lieve him otherwise than honest in the posi- 
tions he has taken, 

Why He Has Taken the Positions He Has. 

Mr. Host has found the insurance laws of 
Wisconsin similar in one regard to those of 
Ohio, as Superintendent Vorys found them— 
they are indefinite in many places. Nearly 
all of the controversies have arisen over these 
indefinite points and nearly all of them were 
thrust upon the commissioner. 


The Equitable Suits. 
Commissioner Host did not attack the Equit- 


able of his own volition. A_ policyholder 
lodged complaint against the company, al- 
leging that it was conducting business in 


Wisconsin unlawfully. The commissioner had 
to take cognizance of the matter. He ex- 
amined the law, went back to the -history of 
its enactment, discovered the man who intro- 
duced the bill and from him learned his in- 
tent and, as nearly as he knew it, the intent 
of the legislature. He drew conclusions ad- 
verse to the company, cited the company to 
show cause why its Wisconsin license should 
not be revoked. After hearing, he decided 
against tue Equitable. As was to be expected 
it promptiy went into court, and the courts will 
decide what the law means, as it is their busi- 
ness to do. Mr. Host believes in his position 
ana will defend it to the best of his ability, 
but Le bears the equitable no ill will. He is in 
office to enforce the laws of Wisconsin. If the 
law is what he thinks it is, the Equitable will 
have to change its policy or be put out of Wis- 
consin, but it will not be done in malice, but in 
the performance of official duty. 
The Back Tax Controversy. 

The collection from fire insurance compa- 
nies of large sums as taxes on premiums on 
business reinsured has made trouble. The 
question as to the meaning of the Wisconsin 
law was submitted by the commissioner to 
the attorney-general in the spring of 1903. 
The attorney-general held that there was no 
warrant for exempting from taxation pre- 
miums on business reinsured. The commis- 
sioner was not satisfied. That might be the 
law, but it was not right, it was double taxa- 
tion. If there was any doubt about the law 
and any chance under it to do the companies 
justice, he ‘wanted to do it; so he stated to the 
attorney-general his objections to his con- 
struction and asked him to examine further 
and give a new opinion. This he did in No- 
vember, affirming his first opinion. The com- 





panies’ attorneys agreed that there was no 
hope of winning in the courts if they should 
contest the commissioner's demand for back 
taxes, so the companies paid up. It was 
practically a hold-up, but it was the law of 
Wisconsin, not the commissioner, that held 
the gun. Had Mr. Host done otherwise, he 
would simply have been false to his oath of 
office. 
**Noon’’ in Wisconsin, 

The controversy over the solar or standard 
noon came up through the commissioner's 
office. A policyholder asked his opinion as to 
the meaning of the word “noon” in a fire in- 
surance policy, as he had been advised by a 
policy inspection company to have his policies 
endorsed to the effect that “noon” means 12 
o'clock standard time. It was referred to the 
attorney-general and that official decided that 
“noon” in Wisconsin means noon, solar time. 
It put the State out of line with most other 
States, but the law was adopted before stand- 
ard time was heard of, and Wisconsin has no 
statute making any specific time official. 

The Great Prudential Fight. 

Everybody is more or less familiar with 
the Host-Prudential controversy. Actuary 
Wolfe for the Wisconsin department examined 
the company and from time to time called upon 
it for money to pay the cost of examination. 
The company met these demands cheerfully 
until it had paid several thousand dollars, 
when the comptroller suggested that no fur- 
ther sums be paid until the examination was 
finished. Mr. Wolfe referred this request to 
Mr. Host and he, apparently thinking the 
actuary’s demand had been refused, wrote to 
him to make another demand and wrote the 
company citing the Wisconsin law and in- 
forming it that he had so written Mr. Wolfe. 

Here is President Dryden’s reply, which did 
not cause the commissioner to think that the 
Prudential was: paying under protest. 

Copy.) 
The Prudential Insurance Company 
of America. 
Home Office, Newark, N. J. 
Novempber 23, 1903. 

Dear Sir:—Your favor. of the roth instant, 
addressed to the secretary of this company, 
was duly received and has been brought to 
my attention. 

In reply I desire to state that-every demand 
made by Mr. Wolfe on the company for the 
expense of examination, referred to by you, 
has been honored without the slightest delay 
or objection. 

It is true that the comptroller, after con- 
sultation with other officers of the company, 
did make the suggestion to Mr. Wolfe that 
further advances be left until the final account, 
the time for which seemed to be drawing near. 
That suggestion, however, was not made with 
any thought of a refusal to pay such expense 
and compensation for the examination. 

Relative to the last clause of your letter we 
would say that on November 16, the day be- 
fore the date of Mr. Wolfe’s letter to you, he 
was paid $2,500 and therefore we do not un- 
derstand why you should request Mr. Wolfe 
to again make demand upon us, except on 
the theory that you are laboring under the im- 
pression that the company refused to pay the 
demand last made. 

I trust the foregoing will make the matter 
clear to you, and remain, 

Very truly yours, 
(Signed) Joun. F. Drypen, 
President. 

Hon. Zeno M. Host, Commissioner of In- 
surance, Madison, Wis. : 

Host Demands Information About Fidelity Trust. 

Mr. Host himself went on to Newark. Hav- 
ing found how large an amount of Prudential 
money was invested in Fidelity Trust stock, 
loaned on it as security or deposited with the 
trust company, he asked the officers of the 
Prudential for a statement of the Fidelity 





Trust. He states that he made this request 
at a meeting with President Dryden, Vice- 
President Ward, Counsel. Ward and other 
officers and that after some pleasant conver- 
sation and looking over some of the offices, 
Mr. Dryden said that they understood his po- 
sition in the matter and that they thought he 
was entitled to the information he sought. 
When he reached home he found the letter 
declining to give it. 
Prudential Attorneys Propose Compromise. 


Having been refused information about the 
Fidelity Trust and not being satisfied with the 
result of the examination without such infor- 
mation Mr, Host declined to renew its license 
in Wisconsin. A hearing was granted and 
there were delays. The temporary license 
given pending hearing was to expire April 30. 
On April 28 Mr. Host received at his Mil- 
watukee office the following letter from the 
Prudential attorneys: 

(Copy.) 
Zeno M. Host, Esq., 
Commissioner of Insurance, 
Madison, Wis. 
In re Prudential Insurance Co. 

Dear Sir:—With reference to the matters 
between the above-named company and your- 
self, permit us to make the following sugges- 
tions to you as a basis for a possible adjust- 
ment of all differences between you. 

1. The Prudential Insurance Company to 
reduce its deposits in the Fidelity Trust Com- 
pany of Newark, N. J. 

2. The Prudential Insurance Company to 
eliminate all loans now existing and carried 
as assets based upon the stock of the Fidelity 
Trust Company of Newark, 

3. The Prudential Insurance Company, in 
computing its surplus, to eliminate altogether 
its capital stock. 

4. All stock in the trust company held by 
the insurance company to be eliminated. 

Such action on the part of the Prudential 
Insurance Company to be carried out to such 
an extent that, after deducting the capital 
stock of the Prudential Insurance Company, 
the capital stock of the trust company held by 
the insurance company, the loans made by it 
secured upon the stock of the Fidelity Trust 
Company of Newark, N. J., and the deposits 
of the Prudential Insurance Company in the 
Fidelity Trust Company of Newark, N. J., 
there would be a surplus ample in amount to 
protect the policyholders of the Prudential In- 
surance Company. 

In order that we may meet you upon the 
suggestions herein contained and discuss them 
with you, and, if satisfactory to you, arrive 
at an amicable adjustment of these matters 
with you and put them in proper form, we 
would request you to issue a license to the 
Prudential Insurance Company not to be re 
voked without fifteen days’ notice in writing 

Kindly favor us with an immediate answer 
to this request, which may be addressed to the 
undersigned at 800 Pabst Building, Milwau 
kee, Wis. 

These suggestions are made on behalf of the 
Prudential Insurance Company by authority 

Yours truly, 
(Signed) WINKLER, FLANDERS, SmiTH, Bor 

TuM & Viras. 

Later the same day the law firm called him 
up over the phone and asked him to give an 
answer the next morning. The following fore 
noon their Host called the firm up and 
quested that a discussion of the proposal in tlic 
letter be taken up at the hearing in Madison on 
April 30. On April 30 the Prudential filed it- 
complaint in the United States Court and se 
cured a temporary injunction. 

Libel Suits Against Newspapers. 
The Milwaukee Sentinel came out with the 


-account of the suit the next morning. No 


only did it have the principal points in thi 
Prudential’s complaint, but it also had com 
ments, which Mr. Host believes were neve 
written by any ordinary newspaper man. | 
is partly on this that he bases his charge 
his libel suit against the Sentinel that the: 
was conspiracy between the Prudential an 
the newspaper. In the complaints against th 
Milwaukee News and the Evening Wisconsi! 
one filed a day or two ago and the other to | 
filed shortly, he does not charge conspirac: 
He believes that the Prudential’s complai: 
was prepared before its attorneys made th 
compromise proposition and that the Sentin 
was furnished with it and with the articles th: 
reflected most seriously on him by partk 
outside of its own staff. He has learned th: 
one of the Sentinel’s reporters, who was work- 
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ing on the case, expressed the utmost astonish- 
ment when informed where the money col- 
lected from the Prudential had gone. He 
told the man he was interviewing that he had 
been given a straight tip that Host took 
$6,000 himself and put $15,000 in the La Fol- 
lette campaign fund, 
Host Questions Jurisdiction of Court. 

The first question to be decided in the 
Prudential. case will be that of the juris- 
diction of the court. The attorney-general 
and Mr. Host’s counsel have prepared the 
papers, which will be filed in the United 
States Court on June 4, in which they main- 
tain that in the examination and subsequent 
transactions, the commissioner was “acting 
for and as the State of Wisconsin” and that 
the suit of the Prudential “is in effect a suit 
commenced against one of the United States 
by the citizens of another State, in violation 
and within the prohibition of the eleventh 
amendment of the constitution of the United 
States” and “that if any court has jurisdiction 
to maintain this suit, it is not this court, but 
the circuit court for Dane county, in the State 
of Wisconsin.” 

Prudential Suit Will Be Interesting. 

The Prudential suit is going to bring out 
some interesting developments. Mr. Host has 
on hand private papers that w'i be used at 
the proper time and is gatherirg evidence to 
be introduced that will open some people’s 
eyes. 

It must not be thought for a moment that 
Mr. Host went into that examination blindly. 
He had the advice of the attorney-general as 
to his right to hire outside help. The only big 
examination ever made by Wisconsin was that 
of the Northwestern Mutual under the Fricke 
administration. A large number of examiners 
were employed then and a precedent was set. 

Politics Cuts a Big Figure. 

The play of politics must not be overlooked. 
In Madison one hears it on all sides. It is 
“stalwart” and “half-breed” wherever one 
goes. Both the United States senators are 
“stalwarts” and are associates in the Senate 
of President Dryden of the Prudential. Mr. 
Host says that at his first meeting with Sen- 
ator Dryden, the senator asked whether Sen- 
ator Quarles would be returned to the Senate. 
Mr. Host answered, “Not if Governor La 
Follette wants to go.” Since then it is claimed 
Senator Quarles scarcely speaks as he passes 
by. Mr. Host. expresses his conviction that 
the controversy between the Prudential and 
himself resulted in Senator Dryden and the 
two Wisconsin senators joining forces to get 
rid of him. He believes that the Prudential 
brought suit just when it did to furnish cam- 
paign timber for the “stalwarts” to use against 
him. Further than that, he believes other in- 
fluential interests had a hand in it. 

Prudential Controversy May Be Far Reaching. 

The Prudential controversy may have more 
far-reaching results than at first appeared. As 
mentioned on page XXXV of the report of 
last year, the Wisconsin law apparently does 
not permit life companies operating in the 
State to invest in the stocks of railroads, 
anks, trust companies and industrial corpora- 
lions. A strict construction and enforcement 
of this provision would create a greater sen- 
ation that either the Equitable or Prudential 
cases have. 

James and Wisconsin Field Club. 

_A few weeks ago President Alfred James 

f the Northwestern National, wrote to Com- 

‘issioner Host complaining that the Wiscon- 

n Field Club was making rates in violation 

i law, which confers the rate-making power 

‘lely on local boards. The commissioner made 

1 investigation, wrote the companies for in- 

rmation and sought to learn the, facts in the 

se. No proof of violation of law on the part 
the club was secured. Under the circum- 
ances there appears to be nothing to be done 
the premises. 
Has Been Beset on Both Sides. 
ommissioner Host has had a stormy admin- 
ration. He has been between the devil and 
deep blue sea. On the one hand were 
urance companies, on the other the people 
h opposing interests. The people have 
ught up matters that he had to act upon. 
ichever side he might take he was bound 
'€ criticised. In his various actions hé has 
iearly all instances acted on the opinion of 
attorney-general, from whom he has re- 
ved opinions by the dozen. Somebody else 
zht have been more politic. He might have 
de a bluff of acting and then Iet things 





quiet down and be forgotten. He may have 
made serious mistakes of judgment. The 
courts will decide whether he has or not. But 
so far as his motives were concerned, he 
appears to have been actuated by a desire to 
enforce the law as he found it, whether he 
approved it or not, and to do justice to all 
interests, 
He Has Stood Against Fraud and Deception. 

That he has used his authority to protect 
the public from fraud has been frequently 
demonstrated. For instance, he made certain 
registry companies call in misleading litera- 
ture. Recently he nipped in the bud a frater- 
nal whose organizers were providing a soft 
berth for themselves for all time to come by 
certain clauses in the by-laws. 

Some time ago he gave a certain reinsuring 
company some good advice, although he was 
not in a position to force it to act upon it. He 
advised the president to write every policy- 
holder in the reinsured company and inform 
him exactly what his new policy, with a lien 
conveniently tucked away in it, was really 
worth. He told him to register the letters and 
keep the registry receipts with carbon copies of 
the letters. 

He already sees the storm that is going to 
burst when beneficiaries find that policies are 
only worth one-fourth or one-fifth of their 
apparent face, because of a lien in fine print 
that has never been noticed. He has one such 
case under consideration now and may be able 
to do something about it. 

Will Recommend Important Changes in Laws. 

Mr. Host does not like some of the Wiscon- 
sin laws he has enforced any better than do 
the companies that have been the victims of 
these laws. His recommendations for changes 
in the tax laws have been recently put for- 
ward. In his biennial recommendations to the 
legislature he will advise changes which will 
clear up present uncertainties. Among them 
will be change in the tax laws; definition of 
the word “noon ;” an explicit enactment cover- 
ing the compensation and expenses for examin- 
ing companies; a surplus line law somewhat 
on the lines of that of Ohio; a law providing 
for the licensing of solicitors and brokers as 
a class different from regular agents; and 
probably a change in the agent’s license law 
which will enable all members of a firm to be 
included under one license, instead of requiring 
a license for each individual, as at present. 

Forthcoming Report Will Be Interesting. 

The forthcoming report of the Wisconsin 
department will be of more than usual interest. 
It will contain a history of what has been 
done in the Equitable case since the last re- 
port; a history of the Prudential case up to 
date; and a copy of the charter and by-laws of 
every life insurance company operating in 
Wisconsin. This last feature alone will make 
a large demand for the report and it is prob- 
able several thousand extra copies of the ad- 
vance sheets will be printed, as the edition of 
the regular life report is limited to 2,500 copies 
by law. 

Fire Prevention a Most Important Question. 

Speaking of questions of importance to in- 
surance interests, Commissioner Host said: 

“T believe that one of the great questions 
before the public at this time is that of con- 
triving plans for preventing the large loss of 
property by fire. Such conflagrations as those 
which occurred in Baltimore, Rochester and 
Toronto early in this year drew very heavily 
upon the reserves of fire insurance companies ; 
and the extensive conflagrations that have oc- 
curred in different parts of the United States 
during reecnt years furnish to every citizen 
interested in his own as well as in his country’s 
welfare, food for serious consideration. 

“The waste by fire during the twenty-five 
years ending December 31, 1903, has averaged 
$130,000,000 a year. From present indications 
the fire losses during 1904 cannot be much 
less than $300,000,000, a tax rate equivalent to 
3 percent of the national wealth which is wiped 
out of existence and forever removed from 
the uses of mainkind. 

“This brings us to a serious consideration 
of the fact that every effort must be made to 
reduce those extensive devastations. By pre- 
venting the erection of such buildings, com- 
monly known to fire underwriters as fire pro- 
ducers; by municipal and state authorities 
urging the adoption and strict enforcement of 
proper building laws; by the officers and citi- 
zens of municipalities urging the maintenance 
and support of an efficient fire department and 
an adequate supply of water, thus preventing 
fires from reaching the devastating stage; and 





by the enactment and enforcement of more 
rigid building laws and the exercise of care 
and cleanliness on the part of propertyowners, 
the colossal fire losses could be reduced.” 





SENSIBLE DOCTRINE IS EXPRESSED. 





Fire Insurance Conditions and Rights Are Ably 
and Equitably Set Forth by the 
Dayton (O.) News. 





It is a relief to find sensible and just edi- 
torials in the daily press regarding fire insur- 
ance. Much of the comment written by editors 
ignorant of the situation is a tirade on the 
“insurance trust.” The Dayton (Ohio) News, 
in a recent leader, says: 

“The solidity and integrity of insurance 
companies was never so clearly shown as in 
the prompt meeting of the losses they are sus- 
taining this year. It certainly shows that the 
necessity for high rates must arise from the 
growing frequency of fires and losses there- 
from. 

“Thus far this year the losses mark the high 
calamity point in the amount of property de- 
stroyed, covered by insurance. Of course, the 
$40,000,000 fire in Baltimore and the $12,000,- 
ooo fire in Toronto swell the aggregate 
for the United States and Canada, and yet 
without these the record is extraordinary in 
the increase of disasters. For the whole field 
in the United States and Canada the losses 
for the year to May 1 amounted to $146,666,- 
350, as against but $52,700,000 for the same 
period of last year. 

“Tt is certainly to be considered evidence 
of the solidity of the insurance companies to 
observe that they so promptly meet their 
losses, and with the growing frequency, what- 
ever may be its cause, of destructive fires, it 
is not strange that these companies, in order 
to meet their just obligations, should feel im- 
pelled from time to time to raise rates on risks, 
and to insist on every precaution to prevent 
fires being observed by those who are insured. 
Verily the insurance companies, through 
which these losses are distributed over the 
country—every enterprise contributing its part 
to meet the losses sustained by fire—are a 
blessing to the world. The insurance com- 
panies are not appreciated as they should be. 
They are the great enterprises that lift the 
heavy hand of ruin from the individual, and 
as such they should be given every reasonable 
concession, that they may continue prosperous 
and be enabled at all times to promptly meet 
their obligations to the people. 

“There seems too much of an inclination 
to condemn insurance companies for their ex- 
actions and restrictions. This arises from the 
fact that they are the enterprises with which 
all business men deal and over which all would 
seek an advantage. Disappointed in this, or 
feeling disappointed by not securing such con- 
ditions as are desired, we selfishly condemn 
the company for doing just what it is necessary 
for it to do, if it would retain its high stand- 
ing and be able to meet the conditions imposed 
by its contracts and agreements with the peo- 
ple. Just at present the insurance companies 
are proving their stability, which has been es- 
tablished by a strict adherence to business 
principles of which the public so often com- 
plains when indeed it should praise.” 








NOT COVERED. 


The fire insurance policy on a building 
does not cover loss on “awnings,” “side- 
walks,” “signs,” “store or office furniture 
or fixtures,” or “wooden roofs over fire- 
proof roofs,” and if the insured wants pay 
for loss on these items, he must say so 
when the policy is written, or forever 
after hold his peace—Firemans Fund 
Record. 














WANTED 


Position as special agent and inspector witha 
good Fire Company. Twenty-five years’ expe- 
rience in western field. Address INSPECTOR, 
care The Westen Underwriter Co,, Johnston 
Bidg., Cincinnati, Ohio, 
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AS SEEN FROM CHICAGO. 


“"EXCEPTED CITIES’’ MEETING. 


The meeting called at St. Louis last week 
to discuss the question of “excepted cities” 
from the local agents’ standpoint came to 
naught. If the companies decide to reduce com- 
missions a more general systematic effort will 
probably be made by the agents to have the 
meeting define their rights and set forth cer- 
tain reforms that they wish to be made. The 
local agents in the “excepted cities” feel that 
if they are called upon to make a sacrifice in 
commissions this should be offset in a measure 
by being granted privileges in the way of 
sole agencies or other considerations which 
will tend to bring about improved conditions. 

The conference of local agents from “ex- 
cepted cities’ called to meet in St. Louis, Fri- 
day, June 3, to consider the question of reduced 
commissions, was attended by five local agents 
each, from Milwaukee, Louisville and St. Louis. 
The Cleveland, Chicago and Cincinnati repre- 
sentatives were not present, owing to the fact 
that on June 2 the conference was called off, 
but later on it was learned that the Milwaukee 
delegation was on the way, and the postpone- 
ment was recalled, and, owing to the short 
notice of the resetting of the conference, the 
Cleveland, Chicago and Cincinnati men could 
not be present. The conference was held at 
the Jefferson Hotel at 10 o’clock and lasted 
until noon, at which time the meeting ad- 
journed, subject to the call of the chairman, 
Donald McPherson of Louisville. No date was 
determined for the next conference, but it was 
understood the chairman would confer with 
the large cities’ local agents and call the 
meeting at such time as would be agreeable 
to all. 

No action was taken at the meeting. The 
general situation was discussed, and after con- 
sidering the question it was deemed best to 
take no action until a full attendance from all 
the excepted cities could be had. The meeting 
was held behind closed doors. After the con- 
ference adjourned the visitors attended the Fair 
as the guests of the St. Louis- local agents. 

J. Gano Wright of Cincinnati was not ove of 
the fathers cf the movement, as stated. 

Some of the delegates at the St. Louis meet- 
ing met a prominent member of the large cities 
committee of the Union and were assured that 
no radical action would be taken by the Union 
without full consultation with the local boards. 
The impression prevailing among the delegates 
is that if any changes are made it will only 
be after conference and agreement with the 
local representatives of the companies. 

ae ae 
CANCELLATION NOTICES IN CHICAGO. 

The subject of cancellation notices is re- 
ceiving some attention from a committee of 
the Chicago ‘Underwriters Association. The 
present method employed in Chicago is for the 
agent placing a line to send the cancellation 
notices. 

If he has brokered a part of this line and 
secured policies from other agents and if their 
companies order their policies cancelled, the 
writing agents notify the placing agent, who in 
turn notifies the customer. The placing agent 
objects to the writing agent cancelling di 
rect with the assured because it is declared a 
cancellation notice usually ruffles the assured. 
Hence the placing agent desires to get another 
policy to take the place of the one ordered 
cancelled so that the mind of the assured will 
be at ease. Sometimes it requires several days 
to replace the policy, and hence the placing 


Home Office Man 


WANTED—Man well qualified through pre- 
vious recent experience, as daily report ex- 
aminer to enter the service of the Union 
Insurance Co, of Philadelphia, at the home 
office. Must be familiar with the business of 
central, western and northwestern states. Ad- 
dress in his own handwriting, giving experience, 
present connection, age, married or single, 
salary desired and other necessary information, 


“THE UNION,” 
Care The Western Underwriter Co., 
364 La Salle St., Chicago. * 














agent will delay cancelling the policy that was 
ordered taken up by the writing agent. 

The company ordering a cancellation ex- 
pects that the policy will be secured within the 
five days allowed for cancellation. Instead of 
this almost every office finds that it has can- 
cellation notices several days overdue, being 
unable to get the policies from the placing 
agent. The placing agent is simply holding 
back the cantellation notice in hope of secur- 
ing another policy to replace it. If a fire oc- 
curs after the five days have elapsed but be- 
fore the assured has received notice of can- 
cellation from the placing agent or before the 
five days have elapsed since he received such 
notice, the writing agent can legally be held re- 
sponsible for the loss, as the company has 
served notice on him ordering the policy can- 
celled. A writing agent, however, would be 
sure to kill his business if he sent cancella- 
tion notices direct to the assured. The Atlas 
and Kings county have taken the stand that 
rather than to submit to the methods used in 
Chicago, whereby cancellation notices are held 
up, they will deal direct with the assured, send- 
ing a duplicate cancellation notice to the agents. 
Manager Neuburger of the companies takes 
the ground that if the loss occurs after the 
five days he wi'l hold his agents liable. The 
agents of the companies, however, may have 
used every effort with the placing agent to take 
up the policies without avail. Manager Neu- 
burger, rather than to run any chances, feels 
that in order to protect his companies’ interests 
he will send cancellation notices direct to the 
assured. 

There is evident need of some reform of 
this kind to remedy the present unsatisfactory 
system where brokered business is involved and 
several companies have in mind following the 
plan of the Atlas. 

Another feature to be considered is the ab- 
sence of the assured or his legal representa- 
tive from home, in which case the cancellation 
notice would not hold. Some assured give the 
power to the agent placing the line to ac- 
cept cancellation. 

++ 
FLOUR BLEACHING PROCESS. 

The fire protection engineering committee 
of the Union has called attention of members 
to the new process of bleaching flour by 
means of an electrical current and points out 
some of the phases of this process. There 
are two concerns in the field with machines 
for this purpose, one being the Alsop patents 
and the other the American Mills Purifying 
Company. One of the hazards is the drawing 
of flour dust into the machines. 

++ ++ 
AGENTS COMPLAIN OF DULL BUSINESS. 


Fire insurance in the large cities of the West 
is reported by almost all agents to have been 
very dull during May, owing to the fact that 
merchants have not stocked up to any great 
extent. Companies consider that they are far- 
ing well if they hold up their receipts to last 
year. The strike on the lakes has had a great 
effect on the various cities on the lakes, as 
merchandise could not be moved. 


++ 





FIRE LOSSES ARE GIVEN. 


The fire loss of United States and Canada 
for the month of May, as compiled from the 
records of the New York Journal of Com- 
merce and Commercial Bulletin, shows a total 
of $15,221,400. This is less than the sum 
charged against the same month of the pre- 
ceding year, but more than for May, 1902. 

The following table gives a comparison of 
fire losses in the first five months of this year 
and for the same period in 1902 and in 1903: 


1902. 1903. 
January . .$15,032,.800 $13,166,350 
February .. * 16,090,800 


21,010,500 
March 12 
April .. .. 13,894,600 
eee 14,866,000 


9,907,650 
13,549,000 
,366,800 








Totals ..$76,860,500 $69,070,600 $161,887,750 

Underwriters so far have accomplished 
practically nothing in the line of increasing 
rates. The present outlook does not promise 
any really tangible results in that line in the 
immediate future. This state of affairs has a 
decidedly discouraging effect in insurance cir- 
cles. 





The Security Fire of Little Rock, Ark., with 
$50,000 paid in capital, has commenced business, 





OHIO AND WEST VIRGINIA. 


WESTERN RESERVE WILL BE IN UNION 








Cleveland Company to Enlarge lts Field and 
Do Business in Various Ohio Cities— 
Company in Good Condition. 





R. E. Gooch, secretary and manager of the 
Western Reserve Insurance Company of Cleve- 
land, made application for membership in the 
Union, in order that he may operate through- 
out Ohio on ideas which he feels best suited 
to the business. His plan is to do an agency 
business in the larger towns of the State, but 
in all probability the company will confine it- 
self to those places having good fire protection. 

Mr. Gooch feels that there is room for an- 
other good Ohio company in the field, and that 
by operating conservatively there is an op- 
portunity for fair profit. So far, the business 
has been confined to Cuyahoga county, and the 
following statement, issued on May 11, about 
the time it was a year old, shows a very healthy 
and prosperous condition: 


ON ee ee $162,426 
Tg, ee eer eee 6,863 
SE OO ER riche ob clks.o bn. beS cd he Gade s 5 
ry yee eee 100,000 
Be: ID 0 Baik ao,s Whe sede caps boon 55,548 





WILL ENTERTAIN AGENTS ROYALLY. 





Preparations Being Made for the Meeting of 
the Ohio Local Agents Association at 
Sandusky, June 16. 





The meeting of the Ohio Local Agents As- 
sociation, at Sandusky, June 16, should be well 
attended. The city will be in its glory at 
this season and it is a most delightful place 
to go. The Sandusky agents have opened the 
gates of the city and are arranging ample 
entertainment for the visiting delegations. 
The entertainment committee, consisting of 
Fanny G. Spencer, P. De Allen and A. C. 
Lermann, has issued the following notice: 

The members of the Erie County Association of 
Local Fire Insurance Agents send greeting and 
extend you a cordial invitation to be present at 
the eighth annual convention of the Ohio Asso- 


ciation of Local Fire Insurance agents, to be held 
aaa hall, in this city, Thursday, June 16, 


After June 1 usual excursion rates will prevail 
from all points in Ohio, and this will include a 
reduced round-trip fare to Sandusky. We have 
prepared to entertain visiting agents, their wives 
and friends the evening of June 16 with a ride 
on Lake Erie, which at this season of the year is 
a very delightful recreation, landing at the fa- 
mous “Cedar Point’ summer resort, from which 
oint the boat can be taken to Sandusky at any 

our — the evening. 

A committee of ladies will meet the visiting 
ladies in the West house parlors at 1:30 p. m. 
and entertain them during the business session of 
the association. 


At this season of the year there are many 
points of interest in and about Sandusky, all of 
which can be reached by rail or boat at a very 
nominal cost, and the regular excursion rates. tu 
Sandusky will give ample time for an extended 
visit in this neighborhood, should you desire to 
take advantage of same. 

We desire to have every person interested in 
the fire insurance interests in Ohio to attend this 
meeting. 

At a recent meeting of 
branch, - the 
pointed : _ 

Entertainment _Committee—Charles 
and Philip Buerkle. 

Hotel Committee—James Flynn and He: 
man Miller. 

Reception Committee—Josh B. Davis, J. A 
Giedeman, C. A. Judson, John Wagenet, J. A 
Davey, Ida_Dehnel, Mary B. Simkins, Cha 
Schippel, Henry Dehnel, Fred Bauman, |! 
W. Alvord, John Traub, John A. Fal! 
W. R. Tyler, Al. C. Close, W. C. Schau! 
onrad Nuhn, Chas. A. Trinter, Theo. J. Butt 
C. S. Shaffer and D, J. Barry. 

Ladies’ Reception Committee—Mmes. Ch: 
Baetz, James Flynn, Philip Buerkle, Al. ‘ 
Lermann, Al. C. Close, Theo, J. Butts, Joh 
.Traub, Herman Miller, F. W. Alvord, Cha 


RUBBER STAMPS 


Fifteen cents first line, ten cents for ea 
additional line, up to 34-in long. Send fi 
catalog. Regal Rubber Stamp Co,, Akro! 
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ee J. A. Davey, W. C. Schaub, Josh. 
B. Davis, C. A. Judson, Fred Bauman and 
E. L. Rawson and Misses Leola Dauch, Lulu 
Falk and Edith Giedeman. 

One of the features arranged is a trolley 
ride for the visiting ladies. 


The program for the day is as follows: 
MORNING SESSIO 

Reading minutes of seventh =~ convention. 

Address of welcome, by Hon. John J. Molter, 
mayor of the city of Sandusky. 

President’s remarks. 

Appointment of committees. 

Secretary’s report. 

freasurer’s report. 

Report of ——- committee. 

Unfinished eae 

¥TERNOON SESSION. 

Report Pe... committee on resolutions. 

Report from committee on nominations. 

Address by Fred Guenther of Detroit, Mich. 

Reports from local associations. 

Miscellaneous business. 

Adjournment. 

Boat ride and luncheon on Lake Erie, steamer 
“A. Wehrle, Jr.,” by invitation of the Erie County 
Association. 





PROSPECTS FOR HIGH PRESSURE GOOD 





Cleveland Commercial, Insurance and Fire 
Fighting Interests in Favor of Plan—It 
Is Now Before the Council. 





Much interest has been taken in the recom- 
mendation of Manager C. H. Patton of the 
Cleveland Inspection Bureau for a high-pres- 
sure water system in the business and man- 
ufacturing portions of that city, and as a re- 
sult the matter was taken up with the appro- 
priations committee of the city council last 
week. Portions of two days were consumed 
in the discussion and explanations of the pro- 
posed system. The wholesale, retail and man- 
ufacturers’ boards of the Chamber of Com- 
merce all had representatives at the conferences 
and the Insurance Exchange was represented 
by the president and vice-president. 

The appropriations committee called in Fire 
Chief Wallace, who coincided with Manager 
Patton and the Chamber of Commerce in rec- 
ommeding the improvements. The members 
then expressed themselves in favor of the sys- 
tem, but said the city did not have the funds 
to pay for the plant. Rather than make the 
appropriation necessary and trust to the issue 
of bonds in the future to meet it, the committee 
felt that it would be better to take the matter 
— the council, and it was decided to do 
this. 

It will require $160,000, at the lowest esti- 
mate, to install the system, and then it may 
be necessary to make additions in the future 
as the city can furnish the money for them. 
The necessity for better protection, with con- 
sequent reduction in insurance rates, will be 
a paying investment for the city. 

The question was taken up in the council 
meeting Monday evening, and after discus- 
sion referred to a special committee for inves- 
tigation. The city now has a special surplus 
fund from which it is thought the appropriation 
can be made. 





WANT MORE EQUITABLE ARRANGEMENT. 


There is some dissatisfaction among mem- 
bers of the Ohio Association of Local agents 
who live in the large cities which have 
no county organization. They say they are 
compelled to continue the payment of one- 
tenth of one percent on their premium receipts 
ind the annual dues of $2, when they get prac¢ 
tically no benefit from the organization. In ad- 
dition the support of the local boards is on 
their hands. They will probably ask that in 
ihe future only the annual dues be assessed 
‘pon them until the work can be extended to 
heir counties. This idea is not due to a lack 
f sympathy with the movement, but a feeling 
hat matters are a little unevenly balanced. 

+e ++ 


CINCINNATI LOSSES ARE SETTLED. 
The insurance loss on the Hewitt avenue 
r barns of the Cincinnati Traction Company 
is been adjusted at $32,452. The property 
ss amounted to $41,761, but the excess of 
ss Over insurance on buildings and the op- 
ation of the coinsurance and average clauses 
| other property reduced the loss to the in- 
‘rance companies. 
The loss on the Pounsford Stationery Com- 
ny was settled at $26,250. The sound value 
48 $39,000 and the insurance $35,090, There 





was a non-concurrency among the policies, 
those covering stock in first floor and base- 
ment paying 72 percent and those covering in 
the entire building paying 76 percent. 





GET INTERNATIONAL HARVESTER LINE 





Rate Made Low Enough on the Springfield 
Plant to Swing the Insurance to Stock 
Companies. 





The Ohio Inspection Bureau has made a 
rate on the plant of the International Harvester 
Company at Springfield sufficient to swing it 
to stock companies. The line amounts to 
$2,000,000, a rate of 28 cents being made on 
buildings and contents and 75 cents on lumber. 
Specific insurance carries the 80 percent 
clause and blanket the 90 percent clause. All 
the policies were canceled and rewritten as 
of June 2 to keep it from the mutuals. The 
entire plant is being equipped with sprinklers 
according to the specifications of the senior 
mutuals. At present there is only one source 
of water supply, it coming from the city mains, 
but by July it is announced that a 1,500 gallon 
Underwriters’ pump will be in operation. 
The Western Factory Association will take 
$1,000,000 of this line. The insurance is being 
placed by the agency of Moore, Janes, Lyman 
& Herrick of Chicago, through the Springfield 
agents. 





OHIO LEAGUE WILL MEET AT SANDUSKY. 

The Ohio League has called a meeting at 
Sandusky for June 15, the day previous to the 
convention of the Ohio Local Agents Associ- 
ation. inis will enable the special agents to 
mingle with the locals. Several union field 
men wil be on hand in an individual capacity. 





SALVAGE CORPS’ QUARTERLY REPORT. 





Cincinnati Premiums and Losses for First Three 
Months of Year—Losses on Large 
Fires Given. 





Superintendent J. J. Conway of the Cincin- 
nati Salvage Corps, who keeps a record of all 
fires occurring in Cincinnati, has prepared a 
statement of the premiums and losses in that 
city for the first three months of 1904, com- 
pared with the premiums and losses for the 
same period of 1903. The insurance losses in 
each of the larger fires are also given. 

During the first three months of 1904 there 
were 99 bell and 185 still alarms of fire, mak- 
ing a total of 284. The following figures show 
the insurance carried, the fire loss, and the 
amount of insurance paid on these fires; also, 
the premium receipts for the same period: 





Insurance Insurance 
Carried. Fire Loss. Paid. 
Buildings ...$ 422,632 $120,8 $116,223.85 
Contents .... 2,756,788 434, See + 433,766.38 
$3,179,420 $555,840 $549,990.23 
Premiums reported to salvage corps 
Gee GUNG, BOO Gs occ ccccacvcises $464,842.13 
Premiums reported for corresponding 


quarter, 1903 428,032.50 


Showing a gain in premiums of...$ 36,809.63 
Loss to insurance companies, first quar- 
549,990.23 


CEE Be wacesccs ces oecestetésede 
Premiums reported for same period... 464,842.13 
$85,148.10 


This shows the amount paid out by com- 
panies for losses to be $85,148.10 more than 


‘the premium receipts, and the above figures 


do not include loss to the Great China Tea 
Company, for which proofs were presented to 
the companies for $121,068.28, but which the 
adjusters have not yet agreed to. 

The large losses were as follows: 
as ae Fletcher Company, ware- 


use 

Mihaloviteh- Fletcher Company, factory. 

Nurre Picture Frame Factory........ 

Great China Tea Company (loss in- 
cludes building occupied by them and 
all. other loss caused by same fire 


83,368.00 
20,186.00 
27,417.00 


excepting loss to Great China Tea 
COE GOOEY aos in cc ehwedteses 179,181.00 
Barron-Boyle, fire and exposure losses.. 144,541.00 


Cincinnati Traction Company 32,451.93 





TELEPHONE MUTUAL TO BE STARTED. 
A mutual company will be formed to in- 
sure independent telephone exchanges in Ohio, 
if the plans formulated at a meeting of the 


Ohjo Independent Telephone Association in 





Columbus a few days ago are carried out. 
They are now in the hands of the executive 
committee, which will make a report within 
a short time. ‘The claim is made that recent 
advances in rates on telephone exchanges are 
not warranted by the losses which have been 
light for the past several years. The business 
in some other States is carried on the co- 
operative plan, and in Ohio it is believed the 
same system will prove a success. 
++ ++ 


FIVE OFF FOR CASH. 


W. H. Mead, Jr., of Pataskala and Columbus 
is sending out circular letters in connection 
with renewal policies, offering the insured sixty 
or ninety days’ time in which to pay the pre- 
mium or 5 percent off for cash within forty 
days. It ‘5 reported that he is doing even bet- 
ter than this in another circular, making the 
time three or four months and the “discount” 
10 percent. 





WANTS A BETTER SYSTES1 ON FORTIS. 





Cleveland People Are Discussing Plans for 
Uniformity That Will Obviate a Large 
Amount of Work. 





Secretary Willis of the Cleveland Exchange, 
Belden Seymour and some other agents have 
been talking over plans of securing a more 
satisfactory system of forms for large mer- 
cantile and manufacturing risks. Up to this 
time the agency writing the business first has 
prepared the form, and then when some other 
one would come in for a portion of the busi- 
ness there would be changes and new endorse- 
ments that would cause a lot ot clerical work 
in all the offices interested. It has been sug- 
gested that a form committee be appointed 
whose business it would be to get up forms for 
all risks and make them absolute. In other 
words, every agency writing on the business 
would then have to use that form. 

Another plan would be to have a man em- 
ployed for that purpose, an expert, who could 
make the forms.” This would do away with 
submitting to a committee, which has been ob- 
jected to on the ground that many agents 
would not care to have their private business 
known by the agents who make up the com- 
mittee. It is not so much how the work is 
done, however, as that it should be done right. 
Such a system would secure uniformity and 
save an enormous amount of work in the in- 
dividual offices through changes that are made 
every time a new agency secures a line or a 
special inspects the property. 

It has also been suggested that a clearing 
house be organized through which agents might 
settle on their exchange business once a month. 
Patterned after the banking system, this would 
not be difficult to carry out and would be of 
great advantage to the agents. In addition to 
this a plan might be inaugurated to collect 
permiums from those who often forget to set- 
tle for six or eight months. If this were done, 


‘it would probably be necessary to have a limit 


of credit and stamp the policies so that they 
would be void after the expiration of a certain 
time. 





OHIO AGENCY APPOINTMENTS. 


#®tna—Bruner-Goodhue-Cook Company, Akron. 

Agricultural—J. H. Whitmer, Xenia. 

American, Pa.—W. T. Eaton, Kenton. 

British America—O’Connor Bros. Company, 
Lima. 

Continental—Edge & Rodgers, Washington C. 


H.: Harter & Dillman, Medina. 


Concordia—W. C. Hoch, Delta. 

Connecticut—Frank M. Fullerton, Washington 
Cc. H.: O'Connor Bros. Company, Lima: Sander- 
son & Hiatt, Wilmington; Prosser & Son, New 
London; Albright & Hammond, Sebring; August 
B. Fipp, Ottawa; A. A. Maurer, Bolivar; Dete 
Downing, Van Wert. 

Commercial Union, Eng.—I._ T. Cartwright, 


Wilmington. 


Franklin, Pa.—O'Connor Bros. Company, Lima 


Fire Association—Bernard M. West, German- 
town. 

Farmers & Merchants—Williams & Williams, 
Ripley. 

German, Freeport—Joseph Binehower, Welling 
ton. 

German American—James A. Holloway, Flush 
ing: Chas. W. McLaughlin, Canal Fulton; Thos. 
Wright, Jr.. Dennison; Jay F. Greenwood, 
Minerva; Jobn €. Kelly, New Philadelphia. 

Germania—Fred M. Smith, St. Marys: Jacob 
Fritz, New Bremen: William HH. Cottle, Warren. 

Hartford—Leo Schirtzinger, Holloway: James L. 
Walker. Loveland; Frederick BE. Morrison, Perry ; 
R. L. Patton, Johnstown. 

Home F. & M.—Peter Weber, Cincinnati. 

‘ Northern, Eng.—Sanderson & Hiatt, Witming- 
on, 
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North German—Raab & prerty. Toledo. 
Northwestern National—L. Victor Tuple, Cleve- 


and. 
North River—Charles Cole, Portsmouth. 
North B. & M.—John H. Whitmer, Xenia; Wm. 


T. Thompson, Lebanon; O'Cornor Bros. Com- 
pany, Lima. ; 
ew Hampshire—Theodore W. Kellogg, Con- 


loway, Flushing; J. M. Fracht, Galion. 

Rochester German—J. W. Weitz, Cleveland; W. 
F. Johnson, Cleveland. 

Royal—John A. Mohr, Lima; 
Cleveland. ; 

Star—Lamb, Thomas & (o., Youngstown; Alex- 


Louis A. Moses, 


ander Agency Company, Canton; Hahn & Naut, 
Zanesville. 

Scottish U. & N.—Oliver E. Jones, Youngs- 
town; Thomas F. Huggins, Cleveland. 


Westchester—D. J. MeNaughton, Cleveland. 
Sun, Eng.—Wm. H. McGervey, Xenia; Bell & 
Hoskins, Dayton. 





OHIO AND WBST VIRGINIA NOTBS. 


The American Central has transferred at 
Bellevue, Ohio, from August and George 
Lieber to Walter S. Lee. 

J. P. Heister, a solicitor in the office of Carl 
Kleve & Co. of Cincinnati, married Miss Ro- 
mane Durfner of Dayton on June 1. 

A committee of the Ohio Field Club will 
visit Springfield and call the local board, for 
the purpose of revising the rule on patterns. 

Kirschner, Wideman & Uhl of Toledo have 
removed their offices from the Nasby building 
to the first floor of the National Union building. 

The city of Ashland has insured the new 
opera house of that place for $28,000, dividing 
the insurance equally among the eight agencies 
of the town. “ 

Williams Sowards, special agent of the Nor- 
wich Union in Ohio, Kentucky and Tennessee, 
returns to field work this week, after two 
months’ vacation. 

R. H. Sherwood of Cincinnati, who had an 
agency of the Phcenix of Hartford, has given 
up the business and will locate in Florida on 
an orange grove. 

Prof. Gilbert E, Neal has assumed the man- 
agement of J. Sherman Porter’s insurance busi- 
ness at Gallipolis, and will operate it during 
the summer months. 

It is reported that the Indemnity Exchange 
of Chicago carried $9,000 on the building and 
$16,000 on the stock of the Stambaugh-Thomp- 
son Company of Youngstown, whose plant was 
destroved bv fire last month. 








WITH THE INDIANA AGENTS. | 





DECATUR RATING IS COMPLETED. 


The rating of Decatur, Ind., has been com- 
pleted, the agents having adopted the new 
rates. T. M. Gallogly has been chosen presi- 
dent of the local board and J. H. Keller secre- 
tary. 

+t ae 


AUTOMOBILE DID GOOD WORK. 


An automobile played a star part at the fire 
which destroyed the Swain Lumber Company’s 
planing mill, Fairmount, Ind. The town hag 
no horses for the hose carts. When a whistle 
sounded the alarm, a young doctor, who owns 
a large touring car, hurried to the fire house 
and got three men in the rear seat of his auto- 
mobile, who grasped ropes attached to a hose 
cart, and the big machine went at top speed 
to the fire, eleven blocks away. It returned 
and brought a second hose cart, and in less 
than seven minutes from the sounding of the 
alarm two streams of water were playing on 
the blize. It was the quickest run ever made 
in the town. 





INDIANA NOTES. 


The Camden Fire has written the Indiana 
department for application blanks and instruc- 
tions. 

The Alli:nce Assurance Corporation oi Lon- 
don is making enquiries of the Indiana de- 
partment preliminary to entering that State. 

The building ordinance passed by the Indi- 
anapolis city council, as outlined in THe West- 
ERN UNpERWRITER, has been approved by Mayor 
Holtzman, and is now law. 

At the time of the destruction of the Union 
Stock Yard’s barns and sheds at Indianapolis, 
it was reported that the new live stock pens, 
covering twenty-seven acres, would be of iron. 
The company, however, has given a very large 
order for lumber, including over a million 
feet of yellow pine. 





UNDERWRITING IN MICHIGAN 


MEETING OF MICHIGAN FIELD CLUB. 











New Executive and District Committees Are 
Named-—State Is Generally in Good 
Condition. 





Grand Rapids, Mich., June 6 (Special) — 
The June meeting of the Michigan Field Club 
was held at the Hotel Pantlind this afternoon, 
with twenty-five members present. President 
W. P. Robertson of Albion presided and in the 
absence of Secretary Reekie, J. K. Livingston 
of Detroit acted as scribe. Applications for 
membership were made by F. M. Fargo of the 
United Firemens and W. T. Greenwood of the 
Granite State. The new members were ad- 
mitted. 

President Robertson named as the club's ex- 
ecutive committee for the ensuing year the 
following members: G. P. McMahon, E. J. 
Hicks and L, F. Margah. 

Following are the new district committees 
in the State appointed by the president: - 

No. 1.—J. S. Fletcher, G. P. McMahon, C. A. 
Reekie. 

No. 2.—J. R. Sutton, C. C. Woodworth, G. 
A. Hastreiter. : 

No. 3—W. C. Fowler, C. W. Good, A. C. 
Gilbert. 

No. 4—L. F. Margah, W. C. Gerow, E. H. 
Hinkley. 

No. 5.—H. H. Thatcher, F. T. McOmber, H. 
M. Wardle. 

No. 6.—J. G. Carver, S. S. Post, F. N. 
Brown. 

No. 7—J. B. Tallman, E. J. Hicks, W. W. 
Conklin. 

No. 8—J. W. O’Brien, D. W. Wells, A. F. 
Powrie. 

No. 9.—R. F. Medbury, 
Fred. ‘Thompson. 

No. 10.—J. P. Sheridan, J. K. Livingston, S, 
H. Row. 

No. 11.—F. G. Row, W. T. Greenwood, J. 
B. O’Brien. 

No. 12—F. A. Vernor, F. L. Cook, Harry 
Kitson. , 

No. 13—M. H. N. Raymond, Chas. Row, 
C. A. Kelley. ; 

No. 14.—C. H. Luce, G. E. Haas, John Fitz- 
gerald. 

No. 15.—W. F, Hawxhurst, J. J. L. England, 
E. P. Foreman. 

No. 16.—W. S. Abbott, J. J. Hayes, J. C. 
Ragsdale. 

No. D, W. Andrews, A. E. Clough, W. E. 
Hoyt. 

Two of the members made reports on Gay- 
lord, to the effect that the water pressure there 
is entirely inadequate. The pump is situated 
at the bottom of a well 110 feet deep, and the 
water pressure is said to be very low. The 
matter was referred for investigation to a 
special committee composed of W. F. Hawx- 
hurst, S. H. Row and the chairman of Gay- 
lord’s district committee. ; 

A report was also made on the inefficiency of 
the department at Cheboygan, it being stated 
that on a recent occasion twenty minutes was 
consumed in getting a wreach, which, gave the 
fire time to burn itself out. Cheboygan is to 
be rerated within ten days. 

Not many reports of irregular practices in 
rate-cutting were brought up and the Michi- 
gan field is believed to be in fairly good shape. 
Some complaint was made of Mt. Clemens, and 
Allegan and Marshall were referred to. 

The next meeting of the club will be held 
July 12, in Detroit. 


H. J. Woessner, 





ROYAL EXCHANGE PLACING THE LINE. 

The Royal Exchange local agents at Manis- 
tee and Manistique, Mich., are placing the line 
of the American Hide & Leather Company in 
those towns. These are local tanneries owned 
by the trust. The recent change in the con- 
trol of the line throws it to the Royal Ex- 
change. 


+ ++ 


CALUMET MEN TO DISCUSS RATES. 

The Calumet Business Mens Association will 
take up the question of insurance rates at its 
next meeting, July 6. At a recent meeting Ed- 
ward Ulseth said that he had investigated the 
question of insurance rates in other cities and 





in no case had he found such excessive rates 
in effect as in Calumet. He stated that in 
some instances the amount paid on an insur- 
ance policy in Calumet for one year equaled the 
amount paid in other cities for a three years’ 
policy. He was supported by other speakers . 
and the committee was appointed to secure in- 
formation regarding rates elsewhere, to be re- 
ported at the next meeting. 

$+ ae 

FAVORS ORGANIZING A MUTUAL. 


Secretary J. Frisbee Walsh of the Michi- 
gan Manufacturers Association has addressed 
an open letter to the members through a trade 
paper advising that a state mutual insurance 
company be organized in connection with the 
association. He cites the millers of Ohio and 
Indiana as examples of the saving of large 
amounts of money hy using mutuals. His 
proposed plan is to do business on a cash pre- 
mium basis, with whatever is left each year 
after paying losses to be used in reduction of 
premiums for the next year. 

++ ++ 


ASKS FOR CONSTITUTION AND BY-LAWS. 
Commissioner Barry of Michigan has asked 
the Detroit Club for a copy of its constitution 
and by-laws. At the last meeting of the club 
it was voted to accede to this request. 





GAUKLER SEES COMPANY MANAGERS. 





Explains Detroit Controversy to Chicago Ex- 
' ecutives—Matter Will Be Taken Up with 
Other Companies. 





Arthur H. Gaukler, manager of the Detroit 
Insurance Agency, which has been fined by the 
Detroit Club for alleged rebating in furnish- 
ing appraisals to its customers, was in Chicago, 
for three days last. week consulting with his 
company managers and others concerning his 
case. The club makes the charge that these 
appraisals were furnished at reduced cost. 
Mr. Gaukler asserts that his agency has in no 
way violated board rules, but that the fight 
is being made against him on account of jeal- 
ousy and for personal reasons. 

Mr. Gaukler’s companies are not inclined to 
precipitate any trouble at Detroit, although 
they do not believe that he has violated rules. 
Most of them seem to think that the appraisals 
furnished are of benefit both to the assured 
and the companies. Mr. Gaukler showed how 
the appraisals had demonstrated to the assured 
that too much insurance was carried on cer- 
tain parts of a plant and not enough on others. 
As a general rule he finds that too little insur- 
ance is being carried and the appraisals catise 
the assuréd to carry a larger line. 

It is understood that the managers of the 
companies in the Gaukler agency will see some 
of the other interests and probably come to a 
satisfactory compromise. 

Mr. Gaukler has captured some lines from 
other agents and in this way the shoe has 
pinched the foot. It is said special agents 
have taken a hand and have instructed their 
companies not to accept any line on risks of- 
fered by Gaukler where appraisals have been 
furnished. This is liable to bring on compli- 
cations if the Gaukler customers conclude 
to take a hand in the proceedings. 





MICHIGAN AGENCY APPOINTMENTS. 


American, Pa.—Burton & Baker, Marlette. 

American Central—Jas. J. Peacock, Corunna. 

American, N. J.—Burton & Baker, Marlette. 

American, Mass.—W. B. Gildart, Albion; Zina 
P. King, Ann Arbor: C. H. Meshew. Benton Har 
bor; T. H. Wright, Marshall: H. S. Noble, Mon- 
roe: C. H. Meshew, St. Joseph. 

German,, Freeport—Adams Ins. Agency, Sault 
Ste. Marie. . 

Hanover—John S. Nesbitt, Union City. 

Law Union & Crown—Beaver & Diggins, Cadil 


lae. 
Mercantile F. & M.—A. H. Kenyon, St. Johns: 
National Union—Frank W. Beals, Plymouth. 
Northern, Eng.—Clarence B. Wardle, Ionia. 
Norwich Union—Ross Brown (succeeding A. G. 
Lindsay). Detroit. . 
North B. & M.—E. F. Sawyer, Cadillac; 0. L. 
Hevden, Onaway. 
North German—Geo. E. Newall & Son. Flint. 
North River—W. F. Sterling, Charlotte; Geo. 
Hi. Seelye. Eaton Rapids. 
Pennsylvania—J. S. Nesbitt. Union Citv. 
Prussian National—D. W. Turner, Vicksburg. 
Providence-Washington—J. . Oakes, Ithaca: 
Bowen & Bowen, Mt. Pleasant; EB. G. Anderson, 


parta. 

Scottish U. & N.—Wm. F. Sandell, Belding. 
Westchester—Frank Karrer, Duran ad 
W’msburgh City—Bowen & pson,, Cadillac, 
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FIELD NOTES OF WISCONSIN. 


FIRE BUSINESS SLOW AT MADISON, 











Light Tobacco Crop, Masons’ Strike, Loss of 
State Insurance and Mutual Competition 
Hurt Business Locally. 

The fire insurance agents of Madison, Wis., 
are having a disagreeable experience at pres- 
ent. A large part of the state insurance was 
handled by Madison agents. Although the 
rates were very low, the lines were large and 
the commissions amounted to considerable. 
Much of that insurance has expired in the past 
few months, and, as the State now insures its 
own property, the agents lost the business. 

Last year’s tobacco crop was short and the 
tobacco premiums in Madison have shown a 
very bad decrease. One agent who wrote 
$1,800 in tobacco premiums the first four 
months of last year, wrote only $65 this year; 
another wrote about $200 as against $2,400 last 
year. Another who generally has business ‘to 
place with other- agencies has not his own 
companies full this year. 

Now there is a masons’ strike in progress 
in Madison that has almost put a stop to 
building perations, and that hurts the in- 
surance business. 

The mutual competition, too, is a factor. 
R. L. Adams started an agency in Madison 
about two years ago. He is now general agent 
for twenty-three city and village mutuals for 
a district comprising nine counties. These 
mutuals do business on a cash basis and their 
rates are said to be about half the board rates. 
They have the right of assessing when neces- 
sary, but, as some of them have not had to 
exercise the right for years, the low rate ap- 
peals to many people. There is about $2,- 
c00,000 insurance in force in the Adams office 
now, but, of course, a large part of it is on 
property outside of Madison. 








COMMISSIONS AT MILWAUKEE. 


One or two companies have notified their 
Milwaukee agents of a proposed reduction in 
commissions, but it seems unlikely that more 
than a few companies will deliberately cut off 
their preferred business, as that is what such 
a stand would mean, unless the union plan 
for the co-operation of companies writing 90 
percent of the business is carried out. 

As heretofore stated in THE Western Un- 
DERWRITER, such co-operation is practically im- 
possible in Milwaukee, so long as the prevailing 
rates are in force on dwellings and small stores. 
The local companies write more than Io nercent 
of the premiums and are well satisfied with 
present arrangements. 

+ ++ 


WISCONSIN AGENCY APPOINTMENTS. 


Aachen & Munich—Martin S. Hines. Rice Lake. 
American, N. J.—J. B. Gruber, Catawba; H. 


z. bape a New Lisbon; G. B. Skogmo, River 
alls. 

“amden—Elmer A. Morse, Leslie P. Tradewell, 
Antigo ; Irving P. Lord, Waupaca; Dudley H. 
Tierce, Appleton. 

* Commercial Union, Eng.—Otto A. Fehlhaber, 

Mele gar. 


Concordia—Robert Crowley, Melrose; Gjermund 


° Beupen, Stoughton; Frank Hackett, North 
\ -edom 
‘'nited Und.—Joyce & Fiske, Bau. Claire; Victor 
I). Fishbeck, Milwaukee; Jerrard & Lenroot, Su- 
Pp ior. 
‘iremens, N. bP. Mt F. Blish. Racine: Hay 
& William, FoI Lay Moen, Stevens Point; 
Ol R. Olson, Waupaca ; H. Page, Whitewater ; 
D. K, Zimmerman, Waukes aS 
_ ire Association—Otto G. Fehlhaber, Edgar; 
E.' ar M, Worden, Ladysmith. 
, men, Freeport-—Charles W. Farlin, New 
on 
ermania—George B. Skogmo, River Falls. 
‘rman-American—Peter J. Gscharner. Green- 
r 1; Henry E. Rohlf, Hayward; John S¢ehriver, 
rosse, 
‘Anover—Harvey Nourse, Bayfield; Charles S. 
W ‘\tlesey, Grand pids; Robert Bulkley, 
ewater: Charles J. Lissack, Fall Creek. 
‘lanapolis—Paul Browne, Rhinelander ; 


Fred 
Guy J. Moses, Antigo. 
erpool & London & Globe. Eng.—Ed Decke 
Jr and eaty J. Wunderlich, Brillion ; Louis 


‘fopolitan -Chicago—Bllis & Dundas, Ashland. 
waukee—Mike English, Arcadia 
waukee Mechanics—George B. “Skogme, River 
zs James T. Joyce and Charles W. Fiske, Eau 
= J. Thompso: E. W. Plummer, 
A W. BE. O'Connell, Milwaukee. 

a om Assurance—George G. Newton, West 


ior. 
tawesteen National—Emil V. Fernekes, Mil- 
Fred Doering, Frank A. Schribe, Mil- 


‘N “Wich {alone Rohit, Hayward. 
B. a na ingwall, Milwaukee; Henry 





Palatine—James A. Kimball, 
M. Gannon, Jefferson. 

Pennsylvania—Henry FE. Rohlf, Hayward; Roy 
Bowen, Bangor; George D. Sprain, West Salem. 

Prussian National—Walter E. Sauerhering, 
Hartford; Walter A. and Otto L. Olen, Clinton- 
Me E Robert J. Luhmann, John Rommer Faenger, 
t gan. 

Rochester German—John L. Schelling, Racine; 
George A. Sarau and Eben Simpson, Osh hkosh 

wy on, Pa.—Ed Oehler, Joseph Trilling, *Sheboy- 


Neillsville ; Joseph 


“City of Oconomowoc Mutual—John P. Ehren, 
Sheboygan Falls. 

Manitowoc Mutual—A. J. Svacina, Manitowoc. 

West Bend Mutual—William H. Froehlich, Jack- 
son; Henry Hamm, Montello. 


++ ++ 
CLEARING ASSOCIATION REPORT, 

The Underwriters Clearing Association of 
Milwaukee has completed the first year of its 
existence and the manager, J. O. Myers, says 
in his first annual report: ‘The membership 
has increased from forty-nine to fifty-three. 
The members have been very prompt in filing 
statements and sending checks for balances 
due the association. The membership fees 
of $104 have paid for printing, postage, etc., 
and left a balance of $50 in the treasury. The 
clearings for eleven months amounted to 
$85,837 and this amount was collected and 
paid to the members to whom it was due 
at an expense of about 19 cents per $100. The 
amount of the clearings dogs not give any 
idea of the amount of business exchanged by 
the agents, as only net balances are reported.” 

The members of the association are enthu- 
siastic over its operation, as it saves so much 
work and annoyance at a very small expense. 





The Milwaukee agents at the “excepted 
cities” meeting at St. Louis last week were 
August Rebhan, George H. Russell, W. T. 
Durand, J. O. Myers and Frank J. Meyer. 





E. A. Rademacher, state agent of the Home 
of New. York at Milwaukee, has filed affidavits 
chargmg that it is impossible for the company 
to secure at Milwaukee a fair trial of the case 
brought against it for $1,000 by Myrtle S. 
Meyer, on account of prejudice on the part of 
the judges. 





‘““SAFETY FUND” LAW OF NEW YORK. 





It Has Been Suggested as a Good Measure for 
Adoption in Other States Having Home 
Companies. 





It has been suggested by an Omaha man 
that the New York “safety fund” law would 
be a good measure for Nebraska to adopt. 
The suggestion is equally applicable to other 
States having home fire insurance companies. 
The law’s chief provisions are as follows: 

“Under the provisions of an act to pro- 
vide security against extraordinary conflagra- 
tions, and for the creation of safety funds by 
fire insurance companies, such companies are 
authorized to create special reserve funds for 
certain purposes described therein. It is op- 
tional with companies to comply with the 
law. Those which do are prohibited from 
declaring more than 7 percent dividend on 
their capital stock until such safety fund shall 
reach an amount equal to their capital stock. 
Meanwhile, the entire amount of their profits 
beyond the 7 percent dividend authorized is 
invested and deposited, the one-half with the 
company and the remaining half with the in- 
surance department. In the event of an ex- 
traordinary fire sweeping away the entire cap- 
ital of the company and the one-half of the 
surplus safety fund remaining with the com- 
pany, and the same having been paid over to 
the insured pro rata according to their losses, 
the company is then relieved from all liability 
on account of such losses, and the other half 
deposited with the insurance department 
stands as a new capital for the company to 
go on with their business, provided that if 
the one-half so on deposit with the insurance 
department is less than the sum of $200,000 
the deficiency shall be made up by the stock- 
holders; failing in that, the whole sum is 
liable for the losses as aforesaid. It will be 
seen that this acts as a double protection, 
first to the policyholders. who are not directly 
concerned in the losses by such extraordinary 
fire, and, second, to the company in its ability 
to go on with the business after it has suf- 
fered the loss of and parted with all its 
capital,” 





STATE TOPICS OF ILLINOIS. 


CORNING LOSS PROVES VERY HEAVY. 











Profits on Whisky Business for the Year Are 
Wiped Out by the Fire at 
Peoria. 





The loss on the Corning distillery at Peoria 
is the most serious whisky loss that the com- 
panies have sustained for a long while and 
will wipe cut the profits on whisky this year. 


Inspectors had been endeavoring to get a 
ditch constructed around this distillery so 
that in case of fire the whisky could be drained 
away and not imperil adjoining property. 
This was not done and hente the whisky 
flowed into the cattle sheds, destroying a 


large number of cattle and the barns. It is 
the first cattle loss the companies have sus- 
tained for twenty-five years. The fire is sup- 
posed to have occurred from the explosion 
of a lantern, This has led companies to be- 
lieve that only electric lights should be used 
in a whisky warehouse or distillery. Rates 
were reduced a year ago on whisky in ware- 
houses about 50 percent, owing to the profit 
in the business and to save it from going to 
non-union companies. 





SUE FOR ALLEGED FALSE IMPRISONMENT. 

Asa D. Clark and Martha G. Gil have 
brought suit at Springfield, Ill., against the 
German of Indiana for $10,000 damages for 
alleged false imprisonment. The company is 
alleged to have been instrumental in having 
these plaintiffs indicted for arson in Montgom- 
ery county, Illinois, and haveing them extradi- 
ted from Kentucky. They were tried and ac- 
quitted. The company’s attorneys say that the 
state’s attorney was obliged to consent to the 
dismissal of the cases against them because 
of the absence of witnesses. 

++ ++ 
ILL'NOIS STATE BOARD MEETING. 

The annual meeting of the Illinois State 
Board will be held at Delavan, Wis. It prom- 
ises to be a very interesting meeting and will 
afford the members an opportunity for a two 
days’ outing. James J. Johnson of the Ni- 
agara will be elected president and it is likely 
that Fred B. Luce, state agent of the Phoenix 
of Hartford, will be the choice of the ma- 
jority for vice-president. Mr. Luce would 
thus be in line for the presidency and his 
many friends feel that he deserves the honor. 

++ ++ 


CHAMPAIGN DIFFICULTIES ARE SETTLED. 

Roach & Morrisey, the local agents of Cham- 
paign, who gave notice some time ago that they 
would not send their daily reports through the 
stamping secretary, have reconsidered and now 
are in line. It is thought, therefore, that the 
Champaign difficulties, which presented several 
perplexing problems, will be settled. 

++ a+ 
ARSON SUSPECTED AT WESTVILLE. 

There have been suspicious fires in West- 
ville, a town near Danville, and some of the 
residents have subscribed a fund as a reward 
for the arrest and conviction of the incendiary. 
Some of the field men will have the National 
Board offer a reward, 





W. C. Babcock is arranging to open a local 
agency in Galesburg. 





SAW IT IN THE WESTERN UNDERWRITER. 


Does advertising pay? Here is a sample 
letter from an aspirant for insurance honors 
who saw a copy of THe WesTERN UNper- 
WRITER on an agent’s desk at Henpeck, O.: 

dear sere in reeding over your adv. i seen 
your adv. in re regard two fire inshurans and 
ans, will say that i woold be glad to represent 
that Co. in Smoky Valley tp. i can rite lots of 
good biz. hear pleze send me full perticklers 
regard agency in Smoky Valley tp. hopeing to 
hear from you the erliest period in regard to 
agencvs in Smaky Valley tp. 

P: S. i have wrote life inshurans lots 2 yrs. 
& think that I cud right fire inshurans lots two, 
gude pepul in Smoky Valley tp, 
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THE WEST AND NORTHWEST 


MUTUAL IS SEEKING REINSURANCE. 





One of the Old South Dakota Concerns Finds 
That the Way Is Too Thorny 
For It. 





It is understood that one of the oldest mu- 
tuals in South Dakota is in the market for re- 
insurance. Since the stock companies reduced 
rates in South Dakota it cut the life out of the 
mutuals, and if many losses occur several of 
them will not be able to withstand the tide. 
The difference between the mutual and stock 
rate is not sufficient to attract business to the 
mutuals. When the reduction first came pol- 
icyholders were inclined to criticize the stock 
companies, asserting that if they could afford 
to reduce rates one-third they have been car- 
rying the business at too high a price all 
along. The loyalty to the mutuals, however, 
seems to be overcome by the matter of price. 





TOPEKA WATER SUPPLY INADEQUATE. 





Report of the National Board Brings Out Weak- 
nesses in Several Directions—Danger 
From Flood. 





The National Board has made a report on 
‘Topeka, Kan., showing that there is a liability 
of disastrous fires in the congested district, 
especially from Sixth to Eighth street and 
from Kansas avenue to Jackson street. The 
fire department is fairly well equipped, but is 
handicapped’ by an uncertain supply of water. 
The flood of 1903 overflowed the waterworks’ 
station, destroying several feet of mains and 
damaging the pumping machinery. This is 
liable to occur in the future. The report 
shows that there is deficient fire and water 
protection in the residence, manufacturing and 
outlying sections. At the present time there 
is but one 18-inch delivery main, and during 
the recent overflow of the Kansas river at least 
1,000 feet of this main was disconnected. The 
inspector lays great emphasis on the fact that 
the water supply is in a deplorable and unsafe 
condition. 





SUES INSURANCE COMPANIES. 

H. Carp, in the Circuit Court of Lawrence 
county, Missuri, is suing the Firemans Fund 
Insurance Company for $2,000 and the follow- 
ing companies for $1,000 each: Commercial 
Union, Western Assurance, Hartford Fire, 
National Assurance, Hamburg Bremen and 
Hanover Fire. The suit is brought to collect 
insurance on a stock of goods destroyed by 
fire in Aurora, Mo., in January, 1902. The 
plaintiff claims to have suffered a loss of 
$12,000, but the companies deny this loss. 

+t ++ 


MISSOUR! AGENCY APPOINTMENTS. 


American, N. J.—J. B. Griffith, Louisiana; W. 
Cc. Green, Grant City; J. H. Mitchell, McFall; J 
D. MeDaniel. Cainesville. 

Continental—A. H. Volkmann, Oregon; W. ‘TT. 
Downing; A. e Pitkin, Memphis ; 


Cowell, Irvin 
O’Briant, Lancaster: 8S. J. Thom on, Labelle; 
John J. Hewitt, Shelbyville ; Riggs & Jones, 
Callao: I. N. eGinty, Clearmont; B. H. _ Hop- 


kins, St. Charles ; 
Jennie Farrell, Clarence ; Sullivan & Barrett, Bill- 
ings; J. C. McQuary, Monett. 

Connecticut—Harry B. Poague, Gallatin ; George 
N. Salsbury, Gilman Cit Charles A. Dewey, 
Memphis ; Brockman, Jordan & Haynes, Purdy ; 
J. H. Turley, Lutesville; Clarence Evans, Paris ; 
Noah W. Simpson, LaBelle. 

German, Freeport—W. k Little, Tarkio; J. H. 
Mitchell, McFall. 


Glens’ Falls—James L. DeLong, Kansas City. 


Mechanics—John J. Funk, Webb City. 
oo Mo.—Thomas B. Dry, Eldorado 
Sprin 


National Union—W. H. Liddle. Holden. 

Northwestern National—J. H. Mitchell, McFall. 

Norwich Union—Byrne & Harkins, St. Louis. 

Pennsylvania—F. M. Kellett & Son. West 
Plains; Johnson & Davenport, Monroe City; C. 
Hanson. Conway 

Phenix—Geo. W. - pee, merase. 


*"FELINES’’ OPERATING ON THE PIKE. 

It is claimed by local agents in St, Louis 
that wildcat insurance is rampant on the Pike. 
One local agent claims to have been shown a 
bunch of wildcat policies written at a 3 per- 
cent annual rate without the diminishing 


clause. Effort is being made to find out what 





felines are operating there; and, if sufficient 
inforraation can be obtained, the matter will be 
brought to the attention of the superintendent 
of insurance. 


++ ++ 


STANDARD READY FOR BUSINESS. 


The Standard Fire of Keokuk, Iowa, has 
now completed its equipment and is ready for 
business. Professor Weyer of the public 
schools takes the position as secretary and 
L. W. Klein becomes agent of the company 
in its home city. 





FIRE PROTECTION OF KANSAS CITY. 





Inspector Johnson of the National Board Shows 
That There Are Deficiencies That 
Need Attention. 





The National Board has gotten out a report 
on the fire department and general conditions 
at Kansas City, Mo. It states that there are 
many locations within the congested district 
where disastrous fires are liable to occur, es- 
pecially in. the West Bottoms district, where 
there are numerous and extensive agricultural 
implement warehouses of large area. The win- 
dows and fire entrances are blocked up with 
goods which would obstruct the operations of 
the firemen. There is a probability of floods 
recurring in this district resulting in the water 
mains crossing the bridge being impaired. 
These should be placed underneath the bed of 
the river. The fire alarm telephone system is 
unreliable and inadequate. The inspector rec- 
ommends that a first-class fire alarm system be 
installed at once. He also says that an extra 
first-class fire engine is needed, also 10,000 feet 
of new hose. He reports that the street pav- 
ing in many sections is dangerous and neg- 
lected, which would be a hindrance in case of 
fire. He also says there is necessity for in- 
stalling one 20,000,000-gallon pumping engine 
for reinforcing the power at the Quindaro 
main pumping station. The report says that 
there are numerous sections in the city where 
there are four and six inch water pipes. These 
should be reinforced by pipes of increased 
diameter, especially in the business, warehouse 
and manufacturing sections. 

The inspector also makes a report on Kan- 
sas City, Kan., showing that there is a liabilty 
of serious fires occurring in the packing-house 
establishments. These buildings are high, large 
area and compactly constructed, greatly re- 
stricting the operations of the fire department. 
The liability of fires gaining headway is in- 
creased, owing to there being but one twenty- 
four-inch main for the pumping station con- 
necting with the entire distributing system of 
the city. Large quantities of water from the 
street are used by the packing establishments 
and sometimes the department is forced to use 
the check valves in order to gain an adequate 
supply for domestic use and fire protection. 
The inspector recommends that this main be 
reinforced by another. He also recommends 
that the distributing mains be replaced by larger 
ones. 

He shows that the telephone system of fire 
alarm is unreliable and should be replaced by 
electric fire alarm system. He also states that 
fire alarm and other electric wiring should be 
placed underground. The report recommends 
that 1,500 feet of new hose should be pur- 
chased. 





MINNESOTA AGENCY APPOINTMENTS. 


Anchor, Ohio—Kane & Co., St. Paul. 
Atlanta-Birmingham—Warner & Regensdorf, St. 


Paul. 
Capital, N. _H.—Clark_ Fisk Ivrey, Hibbing; 
Augustus 8. Dowdall, Minneapolis. . 
Connecticut—C. Hunsinger. adena: H. G. 
Wyvel, Breckenridge: I. H. Claggett, Pine City. 
“ederal—Manley- McLennan Agency, Duluth. 
German, I1l.—George J. Age Clarkfield. 


L. & L. & G—Amund Dahl, Bird Island: Bert- 
ram B. Griffith, Wheaton ; Bae F. Ulland, Peli- 
ean Rapids. 

National, Ire.—W. M. Prindle & Co., Duluth. 


Northwestern F. & M.—George M. Otterness and 
John M. Downs, Willmer. 

Northwestern National—William N. bd es 
Welcome: William O. Johnson, Willmar; Virgil B 
Seward, Marshall. 

Bemidji; O. L. 


Pennsylvania—W. L. 
Dorr, Minneota. 
*henix——-Nels J. Oredson, Kandiyohi; Luther S. 
Cushing, St. Paul. 
Providence-Washington—Ole A. Opsal, Red 
Wing; Sims, Snyder & Keiler, Crookston. 
Queen—George P. eee. Excelsior; I. H. 


Brooks, 


Claggett. Pine City & Co., Waite 
George BE. Schnabe], White Bear Lake; John A 
Borth, Winona. 





Scottish U. & N.—James Thomas, Lake Crystal ; 
Frank N. Ware, Winnebago City. 
Security, Md.—Warner & Regensdorf, St. Paul. 


++ ++ 
GET ROCK ISLAND LINE. 

The Manley-McLannan agency of Duluth 
has secured the line of the Rock Island rail- 
road. Heretofore the road has carried its 
own insurance on rolling stock and small 
property, insuring the properties where values 
were congested. It is now .preparing a gen- 
eral schedule, which will be placed through 
this agency. This office has made a specialty 
of railroad insurance, handling the Northern 
Pacific, Great Northern and other roads. D. 
R. McLannan of the agency will open an office 
in Chicago to look after its railroad business 

++ 4+ 
TO BECOME A STOCK COMPANY. 

The Atlas Mutual Fire of Des Moines is 
to be reorganized as a stock company with 
$100,000 authorized capital. Considerable 
stock has already been subscribed. This is 
the last mutual, execpt those on the assess- 
ment plan, in Des Moines. It was organized 
in 1892 and has been doing about $40,000 a 
year in premiums. J. K. Moller is the presi 
dent and William Wilkinson the secretary. 

$+ ++ 
ORGANIZE A CLUB AT ATLANTIC. 

The local agents of Atlantic, Iowa, 
formed a local club in that city and 
elected a stamping secretary. 
are in the club but two. 

+e et 
JOHNSON WILL VISIT NORTHWEST. 

W. H. Johnson, the inspector of the Na 
tional Board of Fire Underwriters, who is 
touring the large cities of the United States, 
is expected in St. Paul the latter part of the 
summer, He planned to arrive earlier, but has 
been called to Yazoo, Miss., by the recent 
$1,000,000 fire. After visiting several cities in 


have 
have 
All the agents 


the South he will inspect Detroit, St. Paul, 
Minneapolis, Duluth and other cities in the 
vicinity of the lakes. 


++ ++ 


WILOCAT AGENT PLEADS GUILTY. 


The Minnesota insurance department is 
making war on representatives of wildcat in- 
surance companies, Besides making public the 
names of the unauthorized companies, Com- 
missioner Dearth is on the lookout for agents 
who flit into the State and out again. The 
department has just received word that C. F. 
Merry of Moorhead, who has been, in the 
county. jail for several months in default of 
bail on a charge of soliciting insurance for 
the Great Western Insurance Company of 
Wheeling, W. Va., changed a plea of not guilty 
to guilty after the State had put in its evi- 
dence that the company is unauthorized in the 
State. The fine is from $25 to $500. 





GENERAL WESTERN NOTES. 


George W. Tones gets the Federal of New 
Jersey at Des Moines. 

The Atlanta-Birmingham Fire, recently ad- 
mitted to Minnesota, has placed its St. Paul 
agency with Warner & Regensdorf. 

T. M. Gronen of Griswold, Iowa, has 
entered into partnership with D. H. McCarthy 
at Dubuque, Iowa, the firm to be known as 
McCarthy & Gronen. 

Kane & Co. of St. Paul, real estate ageits, 
have added an insurance” department to tiicit 
business. They represent the Capital of Con- 
cord and the Anchor of Cincinnati. Their 
office is at 408 Globe building. 

The Minnesota Supreme Court has affirmed 
two verdicts of $5,140 each in favor of the 
Central Montana Mines Company of St. Piul 
against the Firemans Fund and _ the Royal. 
The companies refused to pay a loss of $5,' 40 
on the ground that the mining company closed 
a quartz mill in violation of the policy c- 
tract. 

J. H. Harper of the Culver-Harper age 
of Superior, Wis., has secured the line of 
Pittsburg Coal Company, amounting to ne 
$20,000,000. It covers mines in Pennsylvz 
and coal docks along the lakes, as well 
vessels owned by the company. Mr. Hav. 


aSgebpewas 


has opened an office in the Railway Excha” 
building at Chicago to look after the line, 
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LIFE INSURANCE CIRCLES. 


==> 
COLUMBIAN NATIONAL MEN EN FETE, 








First Aunual Banquet of the Central Depart- 
ment Shows the Progressive Spirit 
of the Company. 





The first annual dinner of the Chicago de- 
partment of the Columbian National Life of 
Boston was held in the Auditorium Hotel at 
Chicago on Tuesday evening. Manager Frank- 
lin W. Ganse acted as toastmaster. There 
were about 150 agents and guests present. A 
reception was held in the parlors prior to the 
dinner to enable those present to meet General 
Manager W. B. Woodbridge from the home 
office, Vice-President George H. Holt of 
Chicago and the following Chicago directors: 
Calvin Durand, John V. Farwell, Jr., H. A. 
Haugan, H. R. McCullough and Louis F. Swift 
All the directors were present and were greatly 
interested in the proceedings. 

At the banquet Vice-President Holt told of 
his going to Boston to investigate the com- 
pany fully for the business men of Chicago 
who expected to associate themselves with it 
He was well satisfied as to the plans of the 
company and its possibilities. He stated that 
a coterie of Chicago business men were con- 
templating organizing a local company, to 
write both ordinary and industrial business, but 
came to the conclusion that the Columbian Na- 
tional offered better facilities, and arrange- 
ments could be made to have a Chicago di- 
rectorate and have the share of the funds of 
the. company to which Chicago was entitled 
held here, thus giving it considerable local 
prominence. Mr. Holt is very enthusiastic 
over the company, and his indorsement has 
drawn a number of prominent western men 
to its ranks. F. S. Marden, of Dominick & 
Dominick, the New York bankers, was one of 
the speakers, saying that his firm had thor- 
oughly investigated the company of its own 
accord and was so well pleased with it that 
it concluded to take a financial interest in 
the company. James Westervelt, of the stock 
promotion department, also gave a talk. 

General Manager Woodbridge told of the 
inception of the company, giving incidents in 
its career and showing how the management 
had more than fulfilled every promise made to 
the stockholders. He paid a glowing tribute 
to those associated with him and to the agency 
forces. Mr. Ganse presented figures, showing 
that the Columbian National wrote more busi- 
ness in the New England States last year than 
any other New England company except the 
John Hancock, although it was its first full 
year in actual business. He also showed that 
it had written thus far in 1904, in Illinois, as 
much business as any one of a dozen compa- 
nies did during the entire year of 1903 in Iili- 
nois. Up to May 1 the company wrote $216,- 
000 from Chicago. During May it wrote $250,- 
000. The first week in June it wrote $120,000 
from the Chicago agency. 

The plan of the company is to distribute to 
each city its quota of stock of the company, 
which is to be sold to influentigl men, thus 
forming a nucleus around which the agents 
are to work. Every city of importance in the 

‘tate is allotted two or more shares and men 
are to be sent there to dispose of them to 
prominent citizens. These local men are to 
assist in appointing a general agent and to 
dvance the interests of the company. 





WESTON GOES WITH THE INTERSTATE. 

E. D. Weston, secretary of the Weekly Un- 
(-rwriter Company of New York, has gonc 
ith the Interstate Life of Indiana, in Phila- 
d \phia. Weston is all wool and a yard wide, 

rood fellow and deserves success unstinted. 

++ ++ 


- 
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CISION ON COMMISSIONS AND ADVANCES. 


he Indiana appellate court has decided that 
“en any person has engaged another to 
S"‘cit insurance on an agreed commiission and, 
by a supplemental contract, executed at the 
Ss: 1e time, undertook to advance certain sums 
fo: expenses to be repaid from said commis- 
Si °s, in return for which the solicitor agreed 
to work until the commissions earned should 
Te 1y all advance money, and the employer 
thcrsafter. refused to perform said contracts or 





to pay the agreed advances, but demanded that 
the solicitor should enter into a new contract 
of service, his own refusal to perform gave 
the solicitor a right to leave his service with- 
out incurring liability on a bond given to in- 
sure the performance of said two contracts, 
although some advances made were not yet 
repaid from commissions earned. 
++ ++ 


KANSAS CITY LIFE TO REDUCE STOCK. 


The Kansas City Life proposes reducing its 
capital stock from $125,000 to $100,000, and 
is now advertising the fact, as required by 
the laws of Missouri. Recently the Missouri 
insurance department made an examination 
of the company and found the capital stock 
impaired $21,016.92, When the capital is re- 
duced, if nothing is returned to the stock- 
holders, a small surplus will be shown. 

No secretary has been elected as yet to suc- 
ceed the late S. E. Rumble. 





WILL CONSIDER REINSURANCE OFFER. 





Policyholders of Union Life of Indianapolis 
Will Meet for That -Purpose in July— 
Company Has Hard Sledding. 





A meeting of the policyholders of the Union 
Life of Indiana has been called for July 2 te 
consider the advisability of reinsuring in the 
legal reserve company that has made a propo- 
sition to that effect. The Union Life was in- 
corporated in September, 1877, and is the iast 
of the Indiana companies operating under the 
assessment law of 1897. It has been one of 
the stronger of the assessment associations and 
has a creditable record as to treatment of its 
policyholders. Its rates on some of its policies 
are identical with those of legal reserve com- 
panies. It has been reported for some time 
that the company would either reinsure or go 
into the legal reserve class. What is consid- 
ered by the officers as a favorable proposition 
has been made for it to reinsure. It has, with 
other assessment companies of the State, Been 
having an uphill fight during recent years 
against the powerful opposition of so many 
home and foreign old-line companies. The 
“safety clause” has been their chief stumbling 
block, yet President Somes of the Union Life 
says that if he were “the autocrat” he would 
have the safety clause in all insurance policies, 
no matter of what kind. 


WILL PROBABLY DIVIDE MICHIGAN. 

It is understood that the Mutual Life of New 
York will divide Michigan into two sections. 
The State is now handled from Detroit. Ac- 
cording to present plans the Grand Rapids 
office will have western Michigan. 

Fe ++ 
PREMIUM NOTE IS INVOLVED. 

The case of Glenn W. Power of Traverse 
City, Mich., general agent in Michigan for the 
Fidelity Mutual Life of Philadelphia, against 
Dr. William H. Witter of Battle Creek, is 
now on trial at Marshall, Mich. It appears 
that the plaintiff issued a $5,000 pdlicy to the 
defendant and advanced the premium on it. 
The defendant failing to reimburse the plain- 
tiff, suit was begun. The case was tried at 
the February term of court, but the jury dis- 
agreed. 

++ ++ 
WHY THEY OBJECT TO REBATING. 

General agents of life companies in Ken- 
tucky are with Insurance Commissioner Prewitt 
in his fight on rebating. Some of them are 
against the practice on general principles, while 
it is alleged that the interest of some others 
lies chiefly in the fact that they have their 


TOLEDO. 
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own books loaded with “flyer” policies written 
last year, ost of which will go off this year 
unless it becomes impossible to get other re- 
bated policies to replace them. 





HELD LAST MEETING FOR THE SEASON 


Cleveland Association Was Addressed by Presi- 
dent DeBoer—Changes Among Officers 
Made on Secretary Crook’s Resignation. 





The last meeting of the Cleveland Associa- 
tion of Life Underwriters for the season, held 
Monday evening, was addressed by President 
Jos. A. DeBoer of the National Life, who was 
visiting his state agents, Olmsted Bros. & Co. 
His talk was along the line of the evolution of 
the life contract from the old style, when a 
man had to die to win, down to the modern 
policy, with all its splendid features and 
options. 

Rev. Dr. Paul F. Sutphen, of the Second 
Presbyterian Church, made a most interesting 
address on the Russo-Japanese war, showing 
the causes leading up to it and the ‘results to 
be accomplished by it. 

Fourteen delegates, with alternates, were 
chosen to the National association meeting 
in Indianapolis. 

- Crook, recently appointed general 
agent of the Provident Life & Trust at Toledo, 
tendered his resignation as _ secretary, and 
W. C. Rhodes, second vice-president, was 
chosen to succeed him, A. A. Knight of the 
Penn Mutual was elected second vice-presi- 
dent. Mr. Crook leaves Cleveland and the 
association with a good record, having just 
closed an important case for the New England 
Mutual. The next meeting will be held in 
September. 


RETURN TO MUTUAL LIFE. 


James H. Topping, one of the general agents 
of the Provident Savings in Chicago, goes 
with the Mutual Life of New York in that 
city opening an office in the Railway Ex- 
change building. Mr. Topping is an old 
Mutual agent. Joseph Stout, who left the 
Mutual Life in Chicago to become general 
agent of the Provident Savings in Minneap- 
olis, returns to his old company in Chicago. 

++ +t 
BANQUET OF COLUMBIA LIFE. 

The Columbia Life of Cincinnati gave a 
banquet to its officers and agents at the St. 
Nicholas on Tuesday evening, May 31, the 
first function of the kind in the company’s his- 
tory. About thirty men were present. Pres- 
ident Cross of the company acted as toast- 
master. Toasts were responded to as follows: 
“The President,” Rev. Dwight M. Pratt; “Cin- 
cinnati,” James Albert Green; “Kentucky,” 
Colonel L. D. Crawford; “Ohio,” Major Frank 
J. Jones; “The Columbia,” Rev. Alexandria 
C. McCabe; “Old Glory,” Judge Howard 
Ferris. 

++ ++ 
MINISTER—JOURNALIST— UNDERWRITER. 


Rey. R. Keene Ryan, pastor of the Garfield 
Avenue Presbyterian Church in Chicago, is 
gifted with diversified talents. He is a suc- 
cessful minister and orator. In addition he is 
an agent of the Mutual Life of New York. 
He contributes to the insurance press and also 
is on the staff of the Chicago American. 

++ ++ 


MUTUAL LIFE'S CHICAGO AGENCY. 


Manager Carlile and Superintendent of 
Agents Robert Skene of the Chicago agency 
of the Mutual Life are building up a fine 
agency and attracting several new men to the 
work. Last Thursday evening Manager Car- 
lile gave a dinner to the prize winners, who 
returned from the St. Louis trip, which they 
took at the expense of the company, they 
having secured this prize that was offered. 
All the men were given an opportunity to 
talk and spoke in high terms of the hospi- 
tality of the company. 

Professor W. P. Stewart, the instructor of 
the company, is stationed at St. Louis in the 
clubhouse maintained by the Mutual Life to 
entertain visiting agents. Professor Stewart 
is perfection in this regard, and he is held in 
loving esteem bv all oe Life men, and, in 
fact. by all who know him. 

Since the home office of the Mutual Life 
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was opened in Chicago it has stimulated busi- 
ness a great deal, and $2,000,000 was pledged 
at the dinner for the month of June. 








SHUTS DOWN ON DATED BACK SCHEME 





Kansas Insurance Department Will Not Allow 
the Practice in That State on New 
Business. 





The Kansas insurance department has 
taken a decided stand against all forms of 
the bond proposition where life insurance is 
a minor factor. The department has also 
made an investigation as to the merits of 
policies that are dated back as written by 
some of the Indiana institutions. It holds ‘that 
on old business or term insurance there can 
be no objection to the policy being dated back 
to the age of entry and — reserve made a 
lien against the policy. however, objects 
to new business being be Be on this plan 
and will not permit it as far as Kansas is 
concerned. 

Considerable business is being written by 
some companies using the plan of dating back 
policies. For example, a man aged forty is 
induced to take a policy at a premium of age 
thirty-five. The reserve for six years is 
charged against the policy as a- lien, thus 
giving the company the reserve of one year 
for expenses. Many underwriters take the 
ground that this is not a judicious or fair 
way of getting business. The hope is held 
out to an applicant that the lien against the 
policy will be wiped out by dividends. If a 
claim occurs and there is any deduction from 
the policy it will likely cause considerable dis- 
content. The main. objection to it is that 
the way is open for agents to misrepresent 
the contract. 





WROTE LARGE AMOUNT OF INSURANCE. 

The New York Life men in Chicago did 
heroic work the eleven days preceding June 
1, when the new home office branch was estab- 
lished in that city. They secured applications 
amounting to $2,427,000, this being intended 
as a surprise to Vice-President Perkins. A 
certificate was made out for each agent to 
sign, giving the data of the application, and 
these certificates were enclosed in_ single 
envelopes, each containing the work of the 
different agencies. Each agency had men on 
the rolls of honor, one for volume of business 
and one for number of applications. Vice- 
President Perkins read the names of the honor 
men at the banquet at the Auditorium. 

The first policy of the Chicago branch was 
issued to Vice-President Perkins for $10,000, 
the application being given to Theodore and 
Morris Weil, the oldest agents in the city. At 
the convention in the afternoon talks were 
given by the home office people and Inspector 
H. T. Holtz of Chicago. Morris Weil, the 
oldest agent of the company in point of service 
in Chicago, gave a spirited address, as did Dr. 
Patterson of the Champlain branch, who is 
the dean of the Chicago agency directors. 

++ ++ 
IT’S NICE TO HAVE A FATHER-IN-LAW. 

Paul Sly, and his much better half, have 
arrived after more than a year’s absence in 
California, and will for a time feed off his 
wife’s people. Mr. Sly is a sly insurance man 
and although he has just lit, rumor has it 
that Mrs. Wallace Ryan has been made the 
sole beneficiary of a $100,000 life insurance poi- 
icy —Parsons (Kan.) Sun. 


++ ++ 


WESTERN UNION LIFE ELECTION. 

The annual meeting of the Western Union 
Life of Chicago, held on Muay 10, resulted in 
the return to full control of the original pro- 
moters of the company. There has been some 
dissention for over a year—in fact, since C. F. 
Binkley, through a general agency contract 
and some political work, secured.a majority 
in the board of directors. Although he has 
left the company, he handed down his in- 
terest and influence to E. I. Rosenfeld. This 
contingent apparently expected a return to 

wer, but the adherents’ of President J. W. 

lowers and Actuary Willis Palmer had a 
majority of the votes present, shelved the Ro- 


senfeld contingent, reduced the number of di- 





rectors to five and elected Powers-Palmer men 
as these five. President Powers was re-elected 
and Actuary Palmer was made secretary of the 
company also. Leonard Vassall was made 
vice-president; George F. Stodder, auditor, 
and E, D. Jacobus, treasurer. 

_ ++ a+ 

ST. LOUIS ASSOCIATION MEETING. 

The next meeting of the St. Louis Life Un- 
derwriters Association will be held June 24, 
probably at one of the county clubs. Ex-presi- 
dent W. D. Wyman of Chicago, Vice-President 
D. M. Baker, R. D, Bokum and L. B. Bishcp 
of Chicago are expected to be present. <A 
strong effort is being made by the local agents 
in St, Louis to have all local agents in tlic 
city become members of the local associatiun. 





ETNA LIFE’S COMPETITIVE POLICY. 





Gets Out a Nineteen-Payment Contract with 
Low Rates and Fairly High Values— 
Commissions Cut. 





The Etna Life has gotten out a nineteen- 
pay endowment at age 80 on the non-partici- 
pating plan. This is practically a nineteen- 
pay life, with the rates only a few cents higher 
than the company’s twenty-payment life. The 
surrender values are quite a little higher. The 
company does not send out the policy as a 
sample and only gives its rates and values 
in typewritten form. It is to be a competitive 
policy to be used as a last resort, the low rate 
and high values being used as an argument. 
Agents are. paid 25 percent commission on 
this policy, with no renewals. 

The Connecticut Mutual recently got out a 
twenty-pay ~life policy on the participating 
plan, where commissions to agents are re- 
duced to 18 percent, with 2% percent renewals. 
The values on this policy are not as high as 
the Etna policy, but the Connecticut Mutual 
agents claim that the dividends will reduce 
the cost below that of the Aétna. 





LIFE APPOINTMENTS. 
OHIO. 
Atna—T. F. Goodwin and J. A. Mohr, Pauld- 
ing. 
Banker's Life, Iowa—Sol. H. Calisch, Toledo; 
L. L. Lehman, Versailles. : 
Connecticut General—Carson K. Crane, 
bus. 
Equitable, Ia.—Joel Weininger, Fostori 
Fidelity Mutual—Claude W. Paden, Chillicothe. 
Germania—William C. Waltner, Canton. 
Home—W. W. Ratcliff, Arcanum. 
Illinois Life, Ill—John L. Boerger, Toledo. 
Inter-State, Ind.—Warren Craig, Cleveland; 
George’ W. Richards and Charles A. Sudlon, Co- 
lumbus. 
John Hancock—U. SS. _ Lybarger, 
George W. Mason, Zanesville. 
Mass. Mutual—Damon H. Sellers, 
Mutual Benetit—Harry C. 
Mutual, a a * 
Tice, New Vie 


Colum- 


Gambier ; 


King’s Creek. 
Huffman, Cincinnati. 
oan. Oxord ; 
Weaver, Wil. 

m... Hicks,’ Mitford ; Paul McFar- 
land, Mount Washington ; ..<& Warren, Kings- 
ton; William N. Corwin, Franklin. 

New England Mutual—Chauncey 
Cleveland. 

New York Life. N. Y.—C. E. Pattison, Oxford; 
Frank C. Bair, Steubenville. 

Northwestern Mutual, Wis—L. M. 
Wooster. 

Pittsburgh L. & T.—E. L. Cosgrove, Napoleon. 

Provident L. & T.—A. E. Kennack, Banesville. 

State, Ind.—Ed. A. Goubeaux, Yorkshire. 

State Mutual—Harmon Austin and Milo H. 
Evans, Cleveland. 

WISCONSIN. 

Aitna—Amos Roll, Hustisford. 

Equitable Life, N. Y.—J. A. Kelley, 
F. C. Ticknor, Milwaukee; C. F. 


P.. Youmans, Osh- 
Fidelity Mutual—Harry E. oer. Milton 
Junction ; James E. Benson, Elk Mo 
Michigan Motual—W. Ww. Peeves. ee a: &. 
apesteraet, Milwaukee; Frank B. Smith, Janes- 
ville 


O. Ransom, 


Snyder, 


Superior ; 


National Life, U. S. A—A. W. Kellogg, Neenah. - 


New England Mutual—Bert Milla, Blue Mounds. 

New York Life—Richard Wolf, Marinette ; Louis 
W. Griggs, Ashland: Harvey A. Knapp. ‘Evans- 
ville; Edmund B. Beeman, Rockford, Ill. (for 
Wisconsin) ; W. E. Nichols, Milwaukee. 

Northwestern Mutual—H. O. Shesebro, Marke- 
san; E. BE. Helland, New Glarus; J. G. 
enville; J. G. Rieff, London; F. R. Schwandt, 
Brandon; F. L. Hickey, John Picken, Milwaukee ; 


Levy Williamson, Athens; ». R. Moore, Beloit; 
w. Armstrong, Sheboyg 
Union Central—B. T. Gardner, Monroe; B. A. 


Weatherby, New London. 


Wisconsin—Burt pean. oe Soto; W. P. El- 
liott; H. G. Stafford, Eau Claire. 
MICHIGAN. 


#tna—T. M. Brockway, Harbor Springs. 
Bankers, Ia.—H. J. Boneb “ho Constantine. 
Connecticut Mutual—Chas. Sweet, Bay City. 
Equitable, Ia.—cC. S. Valentine, Kalamazoo. 
Bom Wm ete Niederpru ruem, Detroit. 
Home—Wm. L. 








= 


IHinois—Morley C. Wickware, 
Floyd L. Soules, Reed City. 

ichigan Mutual—Roy Harper, Detroit; 

Fox, _ ville ; a M. 


Georgetown ; 


F. H. 
McLane, Muskegon ; J. 


- A —Ludwig Larson, Alpena; L. 


“ie York—Ralph Haven, * Sioeusingdale ; C. w. 
Fagans, Detroit; W. C. Hull, Detroit; L. G. Me- 
Kay, East Tawas; G. T. Hu a Iron River; 8. 
McFarland, Port Huron; G. Wykoff, St. 
Johns.. 

Northwestern Mutual» Matt) Peldoniemi, Calu- 
met: Louis Kahllo, Gladstone; Jas. G. Bogan, 
Hubbell ; Moses Buchman, Rapid River; V. E. 
Metzger, J. P. Olds, W. H. King, Sault Ste. Marie. 

Provident Savings—C. H. Lawrence, 1 H. 
Mecsharere, Detroit. 

Sun— Barnum, Muskegon. 

Unicn Central D Reid Buhler, Allegan. 

INDIANA. 


Equitable Life, N. Y.—O. F. Wilson, Wabash. 
Home Life ‘rederica R. Tucker, Huntington. 
Illinois Life—Millard F. Fisher, Logansport. 





National Life, U. 8S. A.—Tyler Scoville, La- 
fayette. 

Northwestern Mutual Life—Frank B. Clayton, 
Indianapolis. 

Northwestern Ree Life—Chas. L. Caldwell, 
Indianapolis : d B. Federspiel, Fort Wayne. 

Security Mutual Life—Wm. L. McCampbell, 
Middletown. 

MINNESOTA. 
Home—Frederick Fleckenstein, St. Paul. 


Michigan Mutual—Chauncey W. 
apolis. ~ 

New York—George T. Judd and George F. 
Beck, St. aul; Edward Highum, Rushford. 

Northwestern Mutual—J. H. Cross, Amboy; G. 
T. Swearingen, Madison Lake; J. J. Bill, Madelia; 
N. P. Langford, Jr., and John Mailer, St. Paul. 

Pennsylvania Mutual—D. B. Shotwell, Min 
neapolis. 

Security Mutual—B. P. Canfield, Redfield. 

MISSOURI. 

4&tna—Price B. Robinson, Kingsville; W. 0. 
Roper, St. Louis; N. C. Covey, Guilford. 

Mass. Mutual—Johbn T. Hueckel, St. 

Minn. Mutual—William H. Arthur, St. 

National, U. 8S. A—Mrs. Jennie L. 
Meyers and H. L. Davis, St. Louis. 

New York—George H. Eppard, Slater; L. E. 


Borden, Minne- 


Louis. 
Louis. 
Wilson, I. 


Simmons, and Riley T. Brock, St. Louis. 
Northwestern National—W. S. Parrott, Ray 
mond, I 
Royal Union Mutual—F. A. Michell, Mexico; 


T. A. Craghead, Fulton. 





BLAIR CASE ARGUED AT ST. LOUIS. 





Court Has Matter Under Advisement and Will 
Probably Give a Decision This Month— 
Case Will Go Higher. 





Arguments in the suit of the Mutual Life 
Insurance Company against the late James L. 
Blair and. Appoline Blair, his wife, were made 
in the United States Circuit Court at St. Louis, 
June 3. The suit involves a policy for $200,- 
0900, on the life of Blair, taken out in 1902, 
which the company seeks to cancel, charging 
that Blair was a forger and embezzler at the 
time he made application for the insurance. The 
suit was filed last November. Blair died the 
latter part of January, 1904. Shortly after 
Blair died Mrs. Blair filed proofs of death 
with the company and demanded the first in 
stalment of $10,0co, due under the policy. 
The conipany refused to pay, and Mrs. Blair 
brought suit in the St. Louis circuit court to 
compel the payment. The suit was’ recently 
transferred by the Mutual Life to the Federal 
court, where it is now pending. 

The original suit brought by the Mutual Life 
was for the purpose of having the policy le- 
clared void on account of misrepresentation 
and was therefore an equity case. 

In the arguments made last week the at 
tornecys for Mrs. Blair contended that inas 
much as the company had adequate and com 
plete remedy at law in the case brought |» 
Mrs. Blair, on the same policy the equity ca 
should be dismissed, 

Lengthy arguments were made by counsel 
on both sides. The court reserved decisiv 
and gave the parties ten days to file briefs. !t 
is thought a decision will be handed dow 
some time during the monti. 

If the decision is adverse to the company ani 
the equity case is dismissed, it will place t! 
compaty at a disadvantage, because much «! 
the company’s evidence would probably be « 
cluded before a court of law which could | 
introduced if the case was tried in equity. 
is certain that the case will be carried to | 
court of last resort, no difference which w: 
in the lower courts. 





TRAVELERS OFFERS CASHIERS PRIZES. 
The Travelers, which last year distribui 
$500 in cash prizes among the cashiers 
branch offices making the best records on c 
lections; has this year increased the num! 
and amounts of the prizes and will distrib: :: 
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$1,009 among those making the best records. 
Five prizes of $100, $90, $80, $65 and $50 will 
be given for the best for reducing the 
ratio of lapses of life policies to outstanding 
business in force reported through the office 
of which the cashier has charge, and similar 
prizes will be given for similar records on ac- 
cident business. In addition, prizes of $100, 
$80 and $50 will be given for the best records 
for prompt collection of premiums. 





MUTUAL RESERVE’S RETURN PRESMUI 





New Policy Issued Whose Face Value Increases 
Annually by the Amount of the Premium 
Paid—Extended Insurance Feature. 





The Mutual Reserve Life has recently isstied 
a return premium policy. It differs from the 
return premium contracts of many companies 
in that the return of the premiums paid is not 
conditioned upon the death of the assured dur- 
ing the premium-paying period, which in this 
policy is limited to twenty years. It is a lim- 
ited payment policy with the amount of insur- 
ance augmented each year by the amount of 
the premium paid at the beginning of that year. 
The rate for a twenty-payment policy at age 
forty is $100 per $1,000. Such a policy at- the 
end of ten years is really a policy for $2,000, 
and at the end of twenty years for $3,000. The 
policy is issued either on the annual distribu- 
tion or accumulation plan. If annual dividends 
are selected they may be used to buy additional 
insurance, subject to evidence of good health, 
or to convert the policy into an endowment. 
The policy is not issued to persons above fifty 
years of age. 

The extended insurance feature is similar 
to the automatic loan feature of the Canada 
Life policies. Extended insurance is available 
at any time after the policy has been in force 
one full year, and at any time during the ex- 
tension the assured may resume payment of 
premiums without medical examination and 
may either pay up the unpaid premiums or 
allow them to stand as a loan against the 
policy. 





TO COMPETE WITH GOLD BONDS. 


The Mutual Benefit has announced through 
the Pelican that while it will not write 5 per- 
cent gold bond policies, it will, when desired, 
append to its regular policies a supplemental 
agreement under which it promises to pay in 
lieu of $1,320 in one sum, $1,000 in twenty an- 
nual instalments of $50 each, the first payable 
immediately, and $1,000 one year after the 
last instalment. The stipulated payments will 
be supplemented by annual dividends, and at 
the time of the payment of any of them the 


future ones may be commuted into one pay- 
ent. 


++ ++ 
NATIONAL ASSOCIATION SUBJECTS. 

The National Association of Life Under- 
writers has chosen “The Bounds of Competi- 
tion” as the subject for the prize essay, and 
tle following as subjects for five-minute talks 
the Indianapolis convention : 

Opportunities and Possibilities of the Na- 
tonal Association. 

Vhat Local Associations 
p! shed, 

he Duty of the Agent to His Prospect. 
he Duty of the Agent to His Insured. 


he Best Methods of Effecting Agency Or- 
ization. 


Have Accom- 


"0 


++ ae 

FIDELITY MUTUAL’S IOWA FIELD. 
ie Fidelity Mutual Life has divided Iowa 
two sections for field management pur- 

J. P. Stake, who has had charge of 
State, will now have the eastern part; and 
/ Elbert Storer, formerly agency director of 
entral Life of Des Moines, will have the 
rn part, with headquarters in Des Moines. 
Rovmore, formerly with the Equitable of 
‘ York, becomes district agent in the sou- 
ti part of the State. 


+ + 
WARD GOING EAST. 
sident H. H. Ward of the National As- 
ion will speak before the Toledo Associa- 
Saturday. evening. On the evening of 
Juve 15, he will address the Vermont State 


wre ters 





Association at Burlington, and on the follow- 
ing evening will make an address before the 
life underwriters at Manchester, N. H. At 
some later date Mr. Ward will visit Portland, 
Me. Mrs. Ward will accompany him on the 
eastern trip and they will spend some time ir 
the White Mountains before going to Maine. 
++ ++ 


DECISION IS REVERSED. 


The United States Circuit Court of Appeals 
has reversed the decision of Judge Philips of 
the local United States Court at St. Joseph, 
Mo., in the case of the Union Life of Indiana 
against the executors of the will of the late 
Eber B. Roloson, and the executors may now 
proceed in suits at law against the insurance 
company to collect $45,000 insurance on Rolo- 
son’s life, 

When Roloson died at his home in De Kalb 
county he left $45,000 insurance and_ the 
Union brought suit in the United States Court 
asking Judge Philips to enjoin the executors 
from bringing suit on the policies to collect 
them. In support of its petition for an in- 
junction the company alleges that Roloson 
obtained the policies by fraud in misrepre- 
senting his physical condition at the time they 
were procured. a 

Judge Philips sustained the petition and 
granted the injunction prayed for and the 
executors then appealed to the United States 
Circuit Court of Appeals, which reversed 
Judge Philips’ findings. 

++ ++ 
GROWTH OF INTERSTATE OF INDIANA. 


The Interstate Life of Indiana is already 
hearing from its new fields, Ohio and Michi- 
gan, which it entered officially the first of this 
month. The company had its forces organ- 
ized in the two States, ready to go to work 
promptly on June 1. Charles A. Sudlow, pres- 
ident of the company, is in Ohio for the month, 
directing the attack there, and Major F 
Marsh, vice-president, is leading the charge 
in Michigan. In the meantime other officers 
are enlarging the field force in Indiana and 
greatly increasing the amount of new business 
from that State. The month of May was a 
record. breaker for the Interstate. June prom- 
ises large returns. The first half year will ex- 
ceed the same period lgst year in the amount 
of new business by 50 percent. There is prom- 
ise that the year’s business will be double that 
of 1903. 





LIFE NOTBS. 


E. L. Cosgrove of Napoleon, Ohio, gets the 
Pittsburg Life & Trust. 

The National Life, U. S. A., did $1,800,000 
in new business in May. 

The Chicago Life Underwriters Association 
will hold its next meeting at Kinsley’s, June 21. 

John M. Saxton of Wheeling is appointed 
general agent of the Reliance Life for West 
Virginia. 

D. J. Beard of Grinnell, Iowa, has resigned 
as district agent of the Fidelity Mutual Life 
to go with the A£tna. 

H. Z. Mead, who has been in the South for 
the National of Vermont, has_ joined the 
Federal Life and is working in Indiana. 

N. J. Langford of St. Paul, Minn., has re- 
signed as commercial agent of a railroad to 
go with the Northwestern Mutual Life. 

Charles E. Willis, formerly with the West- 
ern & Southern at Lima, O., has taken the 
district agency for the Washington Life in 
Northwestern Ohio. 

Col. Jasper E. Brady, the old warhorse of 
the Conservative Life, who went with the 
National Life, U. S. A., a few weeks ago, has 
joined the field force of the Federal Life. 

It is reported that Robert Dart will succeed 
his father, the late R. P. Dart, as manager of 
the National Life of Vermont for Iowa, con- 
tinuing the headquarters at Des Moines. 

A. W. Frazier has resigned as assistant 
cashier of the Blackford County Bank of Hart- 
ford City, Ind., to take an agency of the Equit- 
able Life of New York for several counties. 

Leon W. Burlingame of Cadillac, Mich., has 
been appointed district manager of the North 
American Life. His territory will embrace 
seven counties, with headquarters at Cadillac. 

At the annual meeting of the Minnesota As- 
sociation of Life Underwriters the following 
officers were elected: President, J. Watson 








Smith; vice-president, Timothy R. Palmer; 
secretary and treasurer, George W. Rodenberg ; 
executive committee—L. D. Wilkes, Rukard 
Hurd, C. J. Hunt, F. T. Parlin and P. B. Hunt. 

Wilbour R. Dennis of Grand Rapids, Mich., 
state agent of the Union Central Life, has ap- 
pointed Ezra S. Hall of Lake City district 
manager of Missaukee, Osceola and Wexford 
counties. 

The Security Mutual Life will open an office 
in the Majestic building in Detroit, in charge 
of William L, Lake and William Gerby. The 
company has not had a Detroit office for the 
past five years. 

The Reserve Loan Life of Indianapolis did 
the largest business in its history during the 
month of May. Thte business for the first five 
months of the year exceeds that of the same 
period last year. 

S. B. Ball, for the past three years general 
agent of the Massachusetts Mutual Life in St. 
Louis, under Manager King, has been ap- 
pointed supervisor of agents of the John Han- 
cock for St. Louis. 

T. W. Leonard, formerly superintendent of 
the Prudential at Cincinnati, who left two 
years ago to enter the Equitable ranks in Pitts- 
burg, has become superintendent of the Metro- 
politan in Brooklyn. 

G. H. Shaw of Des Moines has been ap- 
pointed state agent of the Union Mutual for 
Iowa. He was formerly district manager of 
the Fidelity Mutual, and more recently with 
the Equitable of New York. 


S. W. Gibson of Corydon, Ky., has been 
awarded judgment of $6,000 against the Na- 
tional Life & Accident of Nashville, Tenn. 
He was arrested for alleged embezzlement and 
acquitted. He then sued for damages. 

William H, Miller, supreme master workman 
of the Ancient Order of United Workman, 
died last Thursday night at a sanitarium at 
Battle Creek. He is succeeded by Supreme 
Foreman W. M. Narvis of Muscatine, Iowa. 

Capt. W. T. Craycroft, for the past nine 
years manager of the Massachusetts Mutual at 
Kansas City, has gone to Dallas, Texas, to be- 
come a member of the firm of Craycroft Bros. 
& Dyer, state agents for the Mutual Benefit. 

The Equitable Correspondence School, re- 
cently organized by Manager Elmer Dwiggins 
of the Equitable of New. York at Des Moines, 
for the purpose’of securing and training agents, 
now has 320 students in various parts of the 
State. 

The Independent Order of Lions of Port- 
land, Ore., has made application for admit- 
tance to Indiana. Chief Deputy Neal expects 
next to hear from the United Association of 
Royal Bengal Tigers and Confederated Chim- 
panzees. 

The Pioneers of America, a fraternal of Pe- 
kin, Ill., has been chartered and will start at 
once with 500 members. It is said that while 
it has a lodge plan, its charter permits it to 
issue all forms of policies and that its rates 
have been scientifically computed. 

Vice-President D. M. Baker of the National 
Association of Life Underwriters, Ex-Presi- 
dent Wyman of the National association, R. 
D. Bokum and L. B. Bishop of the Chicago 
association will go to St. Louis on June 24 to 
attend the meeting of the life underwriters in 
that city. 

President DeBoer of the National Life of 
Vermont was given a dinner in Kansas City, 
Mo., by General Manager Wm. B. Henderson 
of the company. During the progress of the 
dinner President DeBoer was notified of his 
nomination as governor of Vermont. on the 
Republican ticket. 

Mrs, Emma J. Myers has sued the Western 
Union Life of Chicago for $4,000 damages at 
Bloomington, [ll Her husband carried a 
$2,000 policy in the company and was killed 
in a railroad wreck at Tremont in October last 
year. In addition to the amount of the policy 
$2,000 damages are asked because the company 
has refused to pay. The company claims it is 
not liable. 

The Cincinnati general agency of the Union 
Central Life will remove next week to the 
second floor of the building owned by the 
company at Fourth and Race streets. Two or 
three of the home office departments will re- 
move to upper floors of the same building, on 
account of the crowded condition of the pres- 
ent offices. A handsome new building will be 
erected by the company at Fourth and Race 
streets as soon as certain leases expire. 
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AMONG THE CASUALTY MEN. 


COMPANY STILL HAS THEM GUESSING. 











ZZtna Indemnity Is Getting Much Free Adver- 
tising Through Efforts of Various Fac- 
tions to Gain Control. 





It is very unfortunate that as good a property 
as the A=tna Indemnity Company should be 
made the victim of a contention among the 
various factions of stockholders to gain con- 
trol. The company has a very valuable charter, 
an agency plant which has cost a large amount 
of money to build up and a_ considerable 
amount of business. 

The charter was secured by the tna Life 
interests for the purpose of launching a run- 
ning-mate for its accident department, which 
might write the other branches of casualty 
business. It was not pushed to the front very 
much until a couple of years ago, when the 
interests that were in control of the United 
States Steel Corporation secured control of 
the company. They moved the executive offi- 
ces to New York, provided for a great increase 
in capital stock and a general expansion, with 
a view to having the company eventually handle 
all the casualty insurance of the United States 
Steel Corporation. To get a foothold in the 
South, the company absorbed a projected Bal- 
timore company before it was really. started 
and arranged to have an important office in 
Baltimore. 

There are now three factions among the 
stockholders. The one mainly in control at 
present is part of the New York contingent, 
represented by President Beekman Hunt and 
Vice-President John MacGinniss; another, 
represented among the officers by Secretary E. 
S. Pegram, consists of the original Hartford 
stockholders, together with certain of the New 
York men, prominent among whom is Percival 
Kuhne, the banker; the third is the Baltimore 
party, represented by Morris Penniman, resi- 
dent vice-president at Baltimore, which office 
controls the South. 

Each faction recognizes the value of the 
charter and plant, and each has the financial 
strength to put up all the money necessary, if 
it could only get control. In their struggles 
to gain the control, charges, protests, examina- 
tions and investigations have become frequent, 
tu the detriment of the company’s reputation 
and the unsettling of the public. 

The company is in no danger. No one of 
the factions desires to wreck it. The present 
administration is reducing the expense ratio, 
which ran high during the period when the 
company was expanding its agency plant. 
Business is coming in much as usual, although 
the field men are handicapped by the pounding 
of competitors, to whom the _ stockholders’ 
wrangling is furnishing ammunition. 

There is no reason for the policyholders to 
get scared. The report of the auditors of the 
Court of Common Pleas of Philadelphia county 
recently published, should allay their fears, if 
they have any. 

The courts of Pennsylvania, before permit- 
ting bonding companies to be accepted as 
surety on court bonds, require the company 
to petition for the privilege. If the petition 
is approved, the company’s bonds are ac- 
cepted. In many counties the business is 
done largely by local trust companies, and in 
some the bonds of foreign surety companies 
are not accepted at all. The courts of Phila- 
delphia county, in which over sixty companies 
are issuing bonds, employ regular auditors 
to examine these companies. On April 18 
the auditors reported on the A&tna Indemni- 
ty’s application as follows: 

“On March 11, 1904, without previous notice, 
your auditors visited the offices of the com- 
pany in Hartford, Conn., when and where the 
securities of the company were examined by 
your auditors in detail. 

“The authorized capital stock of the company 
is one million dollars, divided into 10,000 
shares of $100 each. Of this capital, $722,- 
968.18 has been paid into the treasury 
of the company, and your auditors were 
informed by the president of the company, 
that it was expected that the balance of the 
capital stock would be paid in in cash during 
the present year. 

“Your auditors find: That the financial 
condition of the company is sound, and its 
investments reasonably worth the amount 








at which they are carried on the books of the 
company. 

“That the same may be accepted as surety 
by your honorable courts with safety in any 
matter for which it is competent to qualify.” 





COMPLAINTS FROM CLAIMANTS. 


Insurance commissioners receive more com- 
plaints regarding weak assessment, accident 
and sick benefit associations than any other 
class. Many of them live from hand to mouth 
and pay when they get some extra cash. These 
delays cause impatience and lamentations on 
part of claimants, so they give utterance of 
their woes to the insurance commissioner. He 
can. do nothing. 





WANTS AZTNA INDEMNITY TO PAY. 





Railroad Company Will Try to Collect $25,000 
Under a Contractor’s Bond Issued by 
the Company. 





The Groton & Stonington Street Railway 
Company of Connecticut will try to collect 
$25,000 from the A&tna Indemnity Company 
under a contractor’s bond issued-on the John 
B. Macafee Company of Philadelphia, who 
were building the road. The contractors 
were unable to finish the work because of 
financial troubles, and the management of the 
road so notified the Aétna Indemnity and 
asked what it proposed to do, but it is claimed 
it denied liability. The indemnity company 
had the choice under the bond of completing 
the work or forfeiting the amount of the 
bond. The railroad company gave the bond- 
ing company a week in which to decide what 
it would do, but did not hear from it till sev- 
eral days after the expiration of that time. 
Then the company informed the road that 
it would complete the work, but the managers 
of the railroad informed it that a new con- 
tract had been let. Under the bond the road 
was to be finished by August 15. If com- 
pleted earlier, the indemnity company was 
to receive $50 for each day before that 
date; if not completed by August 15, to pay 
$100 for each day after that until it was com- 
pleted. If the case comes into court it is 
likely the question of what constitutes a 
“reasonable time” as required by the bond 
will come up. The railroad company will 
try to collect the entire amount of the bond. 





HAS IMPROVED LIMITED DISABILITY POLICY. 

The Casualty Company of America has im- 
proved its original limited disability . policy, 
which covers both accidents and health and 
sells for $35. The new policy contains all 
the features of up-to-date contracts, including 
double benefits for travel accidents, insurance 
of beneficiary, specific benefits for certain ac- 
cidents, surgeon’s fees, “identification” clause 
and 10 percent accumulation clause, and in 
addition covers sick benefits for thirty dis- 
eases. It pays full benefits for sunstroke, 
freezing, hydrophobia and inhalation of gas. 

++ ++ 
NATIONAL SURETY EXAMINED AGAIN. 


Another examination of the National Surety 
has been completed. E. T. Orear, formerly 
commissioner, and J. B. Reynolds, actuary 
of the insurance department of Missouri, made 
the examination for the Missouri Bankers As- 
sociation, which has the right to examine the 
company every three years, under the pro- 
visions of a contract between them. On ac- 


count of erroneous reports in circulation the. 


bankers wanted a most searching investiga- 
tion into the liabilities, including in detail every 
litigated and outstanding claim and every loss 
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notice received by the company. The condi- 

tion of the company was found to be even 

better than previous statements had revealed, 

its assets and surplus being considerably 

greater, and all liabilities correctly stated. 
++ ++ 


EXTRA PREMIUM DENIED. 


The Fidelity & Casualty Company of 
New York has lost its case in the Minnesota 
Supreme Court against the Gillette Herzog 
Manufacturing Company, in which it sought 
to compel the manufacturing company to pay 
a large amount of alleged unpaid premiums 
on liability policies. The policies provided 
that the premiums should be based on an ap- 
proximate estimate of the wages paid the em- 
ployes, and after a settlement was made at 
the expiration of the policies the insurance 
company brought an action on the charge that 
the manufacturing company did not include 
the salaries of the president, manager, super- 
intendent and draughtsman in the estimate. 
The court holds that the insurance’ company 
cannot recover, since it had an opportunity to 
examine the books of the manufacturing com- 
pany at the time of thie settlement. 

++ ++ 


CASUALTY APPOINTMENTS. 
OHIO. 

American Bonding—George W. Carey, Lebanon. 

Central Accident—Dane H. Lappen, Logan; Wil- 
liam D. Brandt, Logan. 

Fidelity & Casualty—S. E. Wise, Bradford. 

General Accident, Pa.—Alex. L. Martin, Day- 
ton. 

National Accident Soc.—A. Busch, Cleveland. 

National Surety—J. W. Blackburn, Youngstown. 

North American Accident—W. FE. Rowland, 
Rome. 

Ocean Accident—John Cooper, Mount Vernon. 

Philadelphia Casualty—Charles E. Cameron, 
Athens. 

U. 8. cae eg F. Darragh, Cleveland. 

v. &. alth & Accident—Mordica Morris, 
Coolville ; a. J. Abels, Lancaster. 

MICHIGAN. 


Fidelity & Casualty—-W. H. Stone, Allegan. 

N. J. Plate Glass—C. W. Ingram, Escanaba; C. 
H. Jennings, Negaunee; Scofield & Ferris, Tra- 
verse City. 

North American Accident—F. W. Waggoner, 
Hermansville. 

U. S. Health & Aecident—Vincent Faltyn, Sagi- 
naw; D. A. Ingalls, Swartz Creek. 

Fidelity Acc. & Protective—L. E. Dronb, Bravo; 
A. E. Sherman, Byron; H. H. Brownell, Battle 
Creek; C. D. Himebough, Burr Oak; Henry Wil- 
liams, Bancroft; A. H. Allen, Carson City; Geo. 
Earns, Caro; O. A. Culver, Fowlerville : W. H. 
Whitney, Marquette; Alvah Barber, McBain: L. 
L. Maker, Michigaume ; W. R. Mitchell, Norway ; 
Ceoeme W. Wait, Vicksburg. 

Mich. Benevolent—F. L. Mous, Midland. 

National Protective Society—H. C. Benham, Ann 
Arbor; M. L. Magee, Boyne Falls. 

Standard Benefit—J. H. Yerden, Clifford; J. S. 
Higgins, Hartland; J. J. Neahr, Three Rivers; 
Peter Manns, West’ Bay City. 

Stockmens’ Indemnity —H. G. Perkins, Meta- 
mora; A. Rhodes, Tekonsha. 

U. S. Kicldene R. Kent, Cadillac; A. J. 
Lambert, Harvard; Fred Forest, Rock. 

Workingmens Mut. Protec.—Bdd. Seaman, Bel- 
laire; W. W. Wood, Buchanan; Frank Neuman, 
Central Lake; C. J. Thomas, Dowagiac ; Frauk 
Embry, Pellston. 

INDIANA. 


mh . Pe —Ernest M. Ruble, Warren; 
E. itford, Kendallville. 

~_ * By Steam Boiler—A. LL. Obenchain. 
South Whitley. 

Ocean Accident—Moser, O'Brian & McGovern, 

“ye Jobn 8S. Hoover, Brickwell. 

tle Guaranty & Trust——Holeombe & Burton. 
Redtora John H. Huntington, Bloomington; Ham- 
mond & Tillman, Boonville: Wm. A. Wilson, Jas- 
per; Denny C. Springer, Kokomo ; 2. Cc. Crook 
and BE. E. Forsythe, Petersbur Fred C. Gabriel, 
South Bend: John Dosch, Was ington : George K. 
Gwartney, Corydon ; Wm. A. Zeller, Huntington ; 
Anderson & Slick, Wabash ; Clark & Miner, Tipton ; 
Bechtel & Bechtel Goshen. 

MINNESOTA. 

Bankers Surety—George W. Beise, Morris: 
Frank G. Handy, Willmar. 

Federal Union Surety—Harry B. Smith, Fari- 
bault; Timoth tn Bliss, Rochester ; Frederick 
W. Foot, Red ing: Bierce & Clark, Winona 

Fidelity & Casualty— H. W. Ferguson, Luverne. 

New Amsterdam Casualty—F. W. Ridgew:y, 
Morristown; F. T. Thornton, Benson. 

Ocean Accident—A. | A. Wright, St. Clout; 
George W. Harsh, Montevideo. 

Union Accident, Wis.-A. E. Perkins, Ow 


tonna. 
MISSOURI. 


Maryland Casualty—A. B. Little, Moberly. 

N. J. Plate Glass—Albert & Vandivort, C2» 
Girardeau. 

Standard Accident—R. Hawkins, Jr., Chillicot! « 

Title Guaranty & Trust—Jesse W. Henry, | 
ferson City. 


++ ++ 


WANT A PLATE GLASS COMPACT. 

An attempt is being made by Conkling, Pri-e 
& Webb, the managers of the Pacific Sur''y 
Company’s plate glass deparment in Chica: 
to get a compact among the plate glass pe 
in that city. They have addressed the diff 
ent managers asking if they would be willi:¢ 
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to attend the meeting with the idea of form- 
ing an association. The San Francisco plate 
glass managers have a compact and it is pro- 
posed to use the manual of rates here. 
++ ++ 
TALK OF CINCINNATI COMPACT. 

There is talk of a liability compact being 
organized at Cincinnati, similar to the one 
recently organized at Cleveland. While there 
is always some talk of rate cutting, the prin- 
cipal slashing at present is laid to newer com- 
panies in the field. Some of the agents have 
little hope of getting the new companies into 
a rate agreement. 


++ ++ 


NORTH AMERICAN ACCIDENT ON TWISTING. 


The North American Accident has caused 
to be printed prominently on its policy en- 
velopes the following notice to the policy- 
holders : ; 

The practice of using policyholders as articles 
of “barter and sale’ has become so general among 
accident insurance agents that this compony. has 
instructed its representatives not to sell a North 
American Accident Insurance policy to take the 
place of a policy in any other sound accident in- 
surance company. 

The agent who advises you to discontinue one 
policy in order to take another is seeking profit 
to himself at war expense—sacrificing you for a 
commission. hen solicited to change to some 
other company, insist upon a proposition in writ- 
ing and submit it to us. We will gladly give you 
our best counsel and any information desired. 

++ +t 


INDIANA LIABILITY DECISION. 


The Supreme Court of Indiana held in the 
case of the Muncie Pulp Company vs. Davis 
that it is only the negligence of that particular 
servant of the common master “to whose or- 
der or direction the injured employe at the 
time of the injury was bound to conform and 
did conform,’ for which the Indiana law 
makes the employer liable; that to recover 
damages it must be shown that the person, 
charged with the negligent omission to do an 
act, owed to the person injured a duty to do 
the act alieged to have been negligently 
omitted; that a foreman who ordered a pipe 
fitter to enter the fire-box of a boiler to make 





repairs was not necessarily, as a matter of 
law, charged with the duty of seeing that all 
valves in the surrounding steam pipes were 
turned so as to make his working place safe. 
++ ++ 
NO FRATERNAL BUSINESS BEING CLOSED. 
The surety companies are not working to 
any extent on fraternal bonds now, as most 
of the officials of the societies are elected to 
take charge on January 1. The main work 
is therefore done in the fall. 
+e ++ 


WILL OPEN BRANCH OFFIGES. 


The General Underwriting Company, gen- 
eral agents for the A2tna Indemnity and the 
Casualty Company of America, will shortly 
open a branch office at Columbus to handle 
the business in Franklin and surrounding 
counties. An “office manager’ will be put 
in charge, the territory remaining under the 
direct control of the General Underwriting 
Company. An office may be opened later at 
Dayton. 





CASUALTY NOTES. 


The Central Accident has been admitted to 
do business in New York. 

William F. Leach, for two years past secre- 
tary of the Bankers Accident of Des Moines, 
has resigned. 


Woodson Poor of Cincinnati has again taken 
the agency for the cerdit department of the 
Philadelphia Casualty. He also represents the 
National Surety. 

The Columbia Plate Glass Insurance Com- 
pany of Washington, D. C., has written the 
Indiana department to learn the requirements 
for adniittance to that State. 

V. A. M. Mortensen who started the Atlas 
Casualty of Lake Mills, Wis., is no longer 
connected with it, according to announcement 
promulgated by the company. 

The Equitable Sick & Accident Association 
has been organized at Logansport, Ind. L. J. 
Burdge is to be the secretary and manager, 


with offices in the Baldwin-Thornton block. 





For $18 premium it gives $15 a week benefits 
and $1,000 at death. Its policies carry the 10 
percent accumulative feature. 


The First National Bank of St. Joseph, Mo., 
has taken out a bank burglary policy of $100,- 
ooo in the United States Fidelity & Guaranty. 

T. E, Cochrane of Corning, Iowa, has been 
elected second vice-president of the Great 
Western Accident Association of Des Moines, 
and will have charge of the branch office in 
Cedar Falls and Waterloo. 

Gilbert Congdon has been appointed an 
assistant secretary of the National Surety 
Company, having charge of its agency depart- 
ment. Mr. Congdon was formerly connected 
with the United States Fidelity & Guaranty. 

The Philadelphia Casualty has canceled its 
plate glass policy on the Chicago Public 
Library, It ascertained that the many losses 
have been due to inherent defects in con- 
struction and fitting of the frames in which 
the glass has been set and believes the experi- 
ence on the risk will be no better. 

The General Underwriting Company of 
Cincinnati gave a banquet to its stockholders 
and employes last week at the Business Mens 
Club. The affair was given to celebrate the 
close of the agency’s first three months of 
business, which, it was stated, have been even 
more successful than the managers hoped. 


Plate Glass 


insurance 











We write only one form of insurance, and 
therefore can give our policyholders and agents 
the most efficient service. Attractive features 
toagents. Write for particulars. . 

independent Plate Glass Underwriters, 


614 Rookery Bidg., Chicago. 
H. S. WARNER, Manager. 
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THE TITLE GUARANTY .# TRUST CO. 


SCRANTON, PENNSYLVANIA. 
CAPITAL AND SURPLUS, $1,000,000.00. 


verse SURETY BONDS orazxnos 


Agents and Brokers Should Acquaint Themselves 
With our Favorable Terms and Up-to-date Methods. 


D. W. BURROWS & CO., Genera agents. 


164 LA SALLE STREET, CHICAGO. 
B. B. HASKINS, State Agent for Michigan. 
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First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


Write to A. E. FORREST, Secy 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTI'S. 
$1,800 to $6,000 per year paid to producers. 


EXCLUSIVE TERRITORY GIVEN. 








INDEPENDENT FIRE UNDERWRITERS 
FORT DEARBORN FIRE ASSOCIATION 


Underwriters Liability Unlimited. 
Estimated Assets, $350,000.00. 


Losses Paid Over $50,000. 





OF ILLINOIS. 


OF ILLINOIS. 
———s 





W. B. RENTON & CO. 


GENERAL AGENTS, The Temple. 


184 La Salle Street, 


CHICAGO. 





merchandise accounts. 


ST. LOUIS, MO. 








COLONIAL TRUST BLDG., 
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AMERICAN CREDIT-INDEMNITY CO. 


OF NEW YORK. 


CAPITAL, Full Paid, $1,000,000. 


S. M. PHELAN, President. 


Insures Manufacturers and Wholesale Merchants against excessive loss 
through insolvency of customers. 


Our Bond of Indemnity is Collateral on 


Our business is increasing rapidly and we have some good openings for ener- 
getic, ambitious, capable men as agents, 


GARFIELD BLD6., 
CLEVELAND, OHIO. 


MARQUETTE BLDG., 
CHICAGO, ILL. 
























20 THE WESTERN UNDERWRITER. 





























ASSETS (Market Values), IN CASE OF LAPSE the Insurance 


THE 
Jan. 1, 1904, $87,458,889.12 ~4 is CONTINUED IN FORCE as long as 
; LIABILITIES, N. J. & N.Y. the saad! of 2% te pe: will Palau; 
bs or, if preferred, a Cas ald-u 
Standard, $80,746,046.91 Policy Value is allowed. " After che 
SURPLUS, $6,710,842.21 oy 


: second year, Policies are INCON- 
TESTABLE, and all restrictions as 


Policies Absolutely Non-Fortit LIFE INSURANCE cre removed.” “uation 
able After Second Year. COMPANY, 


Frederick none The Company agrees in the Pol- 
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Te apf specs - oe signment of the Policy is made as 
ape Hake nod tg aie faa ‘ho collateral security. LossEs paid 
e Company direct, or either of the A. S. JOHNSTON DREWRY & McNULTY immediately upon completion and 
State Agents, whose name, address, me l f 
serritory ave piven herewith. :: :: State Agent for Michigan, State Agent for Ohio, approval of prools. 
y areg a Office, Campau Bidg., Office, Ingalls Bldg., 
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Provident Savings Life Assurance Society 


OF NEM YORK. 
EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 








Metropolitan Fire Insurance Company 
Of CHICAGO, ILLINOIS 


Licensed by the Illinois Insurance Department January 10, 1903 
Financial Statement December 31, 1903 











ASSETS LIABILITIES 
I i nk akc dbak duphsnas ca onseet-sesectacapebante $100,507.50 Reserve for Unterminated Risks............... ccc ceeeee cece sees ceceeees $25,284.95 
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Certificate of Deposit Union ‘Trust C anes . aris 10,000.00  Caeh Capital... ...0....00 cccccccccscccccsccccccse: 2+ ceetecce "7$100. 000.00 
Cass a ak oo Oe ce. S60 6660 096050 chee ee WOE NOB one. .00k0'0c'n 900.0080 cnn cece cccecnes a9tdnbecksicdis 25.635.01 
Jutstanding Premiums ........ +--+ +++++ssee see seeeeee cree eerste Buienlus to POUCTHOMONS, 0020050. 000000.cedecvesedence cdbvcden cceese ens 125,635.01 
DOTON SRUGTOEE GR ORES... ui. 0000 005 pavcice csceccse coe gees sine sesere? 4 Sle Git en Ee Ee ON kt eS Pe UT es Eee u : 
A Interest on Bonds __1,979.17 $152,819.99 






$152,819.99 
This Company is also Licensed in Minnesota, Missouri, Ohio and Wisconsin. ESTABLISHED 1863. 


JOHN NACEKETEN & CO., Ceneral Manavers, 159 La Salle Street; CHICACO 

































VN INSURANCE COMPANY 


UNDERWRITERS AGENCY) , , RTH THA MER ICA 


Home Office, 184 La Salle St., Chicago, Ill. AND 
Cc. B. GILBERT, Manager. so 


PHILADELPHIA UNDERWRITERS 
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NE SS ARS Oe cae Bae <P ee DEL Oe 

a . baal WESTERN DEPARTMENT, ERIE, PA. 
Cash surplus to policyholders .........+++.e008- 831,000 








ESTABLISHED IN 1864. 








In towns in the States of Illinois, Wisconsin 
and Michigan where not now represented ap- J. F. DOWNINC, W..N. JOHNSON, 
plication for Agencies will receive attention. General Agent. Asst. Genl. Agent. 

































ROLLA V. WATT, Mer. 6 ” 
Pacific Coast Dept. — California, Oregon, The Leading Fire Insurance Company of the World. S.5. Cee Mer., 
Washington, Utah, Idaho, Arizona, Montana, ee GEO. F. COIT, Ass’t Mgr., 
New Mexico, Alaska, Hawatian Islands, UNIFORM IN ITS BUSINESS METHODS. FREDR’K W. DAY, 2d Ass’t Me. 
Royal | nsurance Building, New York Department, 
N. W. Cor. Pine & Sansome, San Francisco. 60 Wall Street, New York City 


JOHN TENNEY, Mer., j 
. Geo. P. Field. E. B. Cow}. >. 

R. EMORY WARFIELD, Ass’t Mgr., FIELD & COWLES, Mers 
Middle Dept.—Pennsylvania, New Jersey, » Mers., 
Delaware, Maryland, Virginia, North Caro- New England Dept.—Massachusetts, C 
lina, p Diataies of Columbia, West Virginia. Tank on Rhode isla 

oyal Insurance Buliding 
, 85 Water Street, 


806 Walnut Street, Philadelphia. 
Jobn H. Law George W. Law. Boston, M 


waAW BROTHERS, Mars.) |” Insurance Company. MILTON DARCAN, Mer. 


Michigan, Iowa, Kansas, Missouri, Minne- Southern Dept.— Kentucky, Tennes: ®, 

sota, Wisconsin, North Dakota, South Da- Georgia, Florida, South Carolina, Alaba 

kota, Nebraska, Colorado, Wyoriing. Transacting Business in America eaeeenes, Texas, Arkansas, ‘Louisi« 
Royal insurance Building, Over Half a Cen Oklahoma, Indian Territory. 

169 Jackson Street, Chicago. er Half a Century. Atlanta, Ga. 
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Subscription to the weekly issue 
and supplement $2.00 per year. 











Life Underwriters’ Supplement 


Co ‘Che Western Underwriter 


Thursday, J Sune 9, 1904 


CHICAGO AND CINCINNATI 





Single Issue 20 Cents 


TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


‘ez wc ve Educational and Semi-Technical Features Discussed. < “< 





HAT are you aiming at? 

Every man who is other than a 
drudge has some goal toward which 
he is striving. Let us reason to- 

gether a little while on the subject of goals. 

When a man starts into life insurance work 
he frequently has set before him, as examples, 
the careers of men who have made a success 
of this business. Before the industrial agent, 
as he tramps about the town with his col- 
lection book, is the superintendent who is 
reported to have an annual income of $4,000 
to $10,000. Before the ordinary agent is often 
held up the example of the general agent who 
is drawing, maybe, $10,000, maybe $100,000. 

To the new man in the business there is 
a glitter about the title of general agent. He 
looks upon it as he does upon that of gen- 
eral manager in the case of a railroad or 
cashier of a bank, where the title has a fixed 
meaning. It may be some time before he 
learns that titles in life insurance are as cheap 
s “Honorable” around a city hall or “Colonel” 
in Kentucky. 

To aspire to become a general agent may 
mean almost anything. -With one company the 
title may imply that its holder has charge 
of at least half a State, with an army of 
agents; with another, it means that its holder 
has the privilege of writing business where- 
ever he pleases, but does not imply that he 
has even one solicitor working for him. A 
title in life insurance is generally a very poor 
thing to aspire to. 

aN 

But titles aside. Suppose it is the substance 
and not the shadow that you are striving after. 
With laudable ambition you look forward to 
being a factor in the business. You want, in 
time, to have a territory, to have offices, so- 
licitors; to be a leading life insurance man, 
ene who has influence, who is looked up to 
in the community, whose opinion is sought and 
has weight. 

It is with no desire to discourage, but 
rather to bring about a clear view that some 
of the obstacles between the solicitor and 
hig general agency are pointed out. If the 

game is worth the candle, let the agent pwt 
all his energy into his endeavors to place 
himself at the head of a great general agency ; 
if not, it is well to draw the plans on a less 
pretentious scale that they may not require 
alterations later. 

a~ 

For the purpose of this discussion, life in- 
urance men may be roughly divided into 
three classes—those who are good personal 
writers, but not organizers; those who are 
organizers, but not. personal w riters; and those 

who can both write and organize. The first 
two classes are rather large, the third mitch 

maller. 

To build up a large general agency requires 
two things—executive ability and capital. The 

reed of capital is often underestimated: the 
want of it is a very frequent cause of failure. 
The manager of a large state agency once 
said to the writer, “The amount of money 
at has to be noured into this agency would 
vamp a man of small .capital.” Just consider 


f r a moment a few of the sources of ex- 


pense that are patent to a casual observer. 
First, there is an office, at a rent varying from 
a few dollars up to several thousand dollars 
year; then furniture, telephone. lights, post- 

Stationery, advertising, traveling expenses, 


a 


age, 


. has the right stuff in him, 








salaries for office employes and one or several 
superintendents of agents, and branch offices, 
with their attendant expenses. Not all of 
these are required at the start, but nearly all 
must come in time in a large agency. Then 
a man carrying on such a business must live 
in a style commensurate with it, or the public 
will judge that his business is in a bad way, 
and that will help to put it in just such a 
way. As a “prominent life insurance man” 
he is generally supposed to be made of money, 
and churches, charities and other institutions 
that depend upon the public generosity look 
to him for assistance. If he refuses it, he 
makes enemies and turns business away from 
his office. 

One of the greatest sources of expense has 
not yet been mentioned. That is money lost 
in advances to agents. One veteran general 
agent told the writer that he had lost $50,000 
in the course of his experience in this way. 
Will anybody say that it does not require 
capital to run a big general agency? 


an 

To a man without capital only two alterna- 
tives present themselves. He must borrow 
money for a start, or he must earn his money 
and develop his agency as he can. With some 
companies it is very easy to borrow money 
after the start is made, or, in instances where 
they have great confidence in the man’s ability, 
before it is really made. The company takes 
a chance at first, but as soon as the business 
commences to come in, it protects itself by 
means of the agent’s renewals. Many and 
many a man has discovered, after several 
years of hard work, that he has nothing com- 
ing, that the company had a mortgage on all 
he had been thinking was his. 

If a man undertakes to earn his money and 
develop his agency, he must be a good per- 
sonal. producer and expect to go slowly for 
a considerable time. It can be done, if he 
just as men start 
in the mercantile business in a little store 
on a side street and quit as millionaires in 
the wholesale district. 

The personal writer may do this. 
who is merely an organizer cannot; 
have ready money for his start. But the per- 
sonal writer may not be an organizer, al- 
though he does not know that he is not until 
experience teaches him. In that event, if he 
tries to build up a general agency; he will 
learn after a few years that he has sunk all 
he has made, over a hare living, and has 
nothing to show for it except sad memories. 


The man 
he must 


This looks like a deliberate attempt to dis- 
courage beginners, but it is not. Success is 
a relative term. A man cannot be said to 
want ambition because he does not set out 
to be a millionaire. Neither can he be said 
to have failed because he did not become one. 
Some men have other ideals just as high or 
higher, but different. To them success means 
a fine home, a comfortable income. a reason- 
able number of the luxuries wealth can buy, 
an opportunitv for self-development and the 
enioyment of the good things of this world. 

Let us look at the opportunities that pre- 
sent themselves to men of this class as they 
start into life insurance work. There are 
in the business a number of most excellent 
companies that are not striving after great 
things. They are: seeking a steady, healthy 
growth. but do not demand phenomenal re- 
sults. Some of these companies are perfectly 
satisfied to have a general agent in a fair- 








for such 





sized city 
writer can 


produce 
produce 


good 
Chey do not 


merely what one 
personally 


demand that he shall. develop territory, ap 
point men, and spend all the money he makes 
in building up an agency for his successor 
to handle. Some of these companies have 
large agencies, but that is. generally due to 


an ambitious man at the 
rather than to company 


head of the 
pressure. 


agency 


It is such companies as these that. present 
to the good producer opportunities for good 
things to come. If a man more about 
living while he lives than having a _ great 
business, even at the cost of being a slave to 
it, and wants an opportunity to gain a good 
livelihood and some more, a general agency 
a company is the opening for om 
Let him have a good renewal contract for 
small territory, open an unpretentious axe, 
employ about one person, who will be cashier, 
stenographer and bookkeeper. He can spend 
his own time writing business: what he earns 
is his own, not merely his as disbursing agent. 
He is his own master. Neither the company 
nor anybody else has a mortgage on him. He 
can work when he sees fit and take his vaca- 
tion when he needs it or wants it. When he 
grows old his renewals will keep him. To 
a man who enjoys life insurance work, and 
yet does not want to be its slave, who wants 
to get the most out of living, it is an almost 
ideal condition. For most men it is better 
to look forward to to being the head of a 
great general agency. 

se SF S 

PAYS RATHER HIGH FOR DIVIDENDS. 

When a man takes a policy with annual dir 
idends and leaves them to accumulate with the 
company he increases the amount that will be 
paid as a claim by the amount of dividends 
and the interest on them. When he takes an 


cares 


* accumulative dividend policy he leaves the div- 


idends with the company but takes chances on 
losing them all for the sake of the gain he 
looks for from the lapses and early deaths of 
others. To put it otherwise, he bets his divi- 
dends from ordinary sources against the same 
amount augmented by dividends from tontine 
sources that he will live and 
twenty years, or whatever the 
period may be. In the later years of the ax 

cumulation period he stands to lose considet 

able if he dies or lapses. In order to obviate 
this difficulty some of the companies sell pol 
icies guaranteeing a dividend of 20 percent of 
all premiums paid, in case death occurs hefore 
the distribution period. For this an extra 
charge is made, which is a fair premium for 
the little term insurance provided. Taking thi 
kind of a policy is a sort of “hedge.” First 
the man bets he will live and persist twenty 
years and then he pays for term insurance to 
protect him if he does not live twenty years. 
But the term insurance does not protect him 
against lapse. Accordingly a man who would 
have dividends from ordinary sources and in- 
terest on them secure under an annual divi 
dend policy, if he lets them accumulate, takes 
a chance on losing them all by lapse and 
pays a premium for not having to chance los 
ing them by death, all for the sake of. being 
in on the division of the amount lost by others 
who die or quit before twenty years. Some 
peonle would say the policyholder pays rather 
high in chances and cash for the dividends 
he may get from tontine sources, 


hang on for 
accumulation 
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TARBELL GIYES EXCELLENT 
ADVICE AT MARKS’ DINNER. 


In his address last week before the agents 
of the Equitable Life of New York at Cleve- 
land on the occasion of the celebration of the 
twelfth anniverary of M. A. Marks as manager 
for Northern Ohio, Second Vice-President 
Gage E. Tarbell said that it is a good thing to 
bring people together and point out the ele- 
ments that enter into their work. Men fall 
into ruts, and the strange thing is, they do 
not seem to know it. They trudge along 
from day to day in the same old way and 
unless something occurs to awaken them, 
the chances are they will never know that they 
might have hustled out and accomplished much 
more than they did. 

He said that he early learned two valuable 
lessons from his mother that had been car- 
ried through life. One was that we can do 
anything that others can, if we are only willing 
to do what they did to accomplish the result. 
The whole trouble with most men is that they 
are afraid of the exertion that is necessary to 
place them in positions which others, more am- 
bitious, have reached. A second lesson is to 
always grant the same respect to others for 
their views as we demand for our own. It is 
not policy to attempt to argue a man out of 
his own ideas, but to impress yours upon him. 
Every man has a right to his views, and an 
agent will often learn by hearing them ex- 
pressed. He will have a better idea of his 
applicant and know how to fit him with the 
A+ kind of a contract, after hearing him 
Lalk. 

An agent cannot be entirely successful un- 

_ til he puts his whole heart into the business. 
He must so prepare himself that he is ready at 
all times to take advantage of the opportunities 
that are before him. It is now. Spend as 
little time as possible with the past, but give 
your whole strength to the work of the pres- 
ent. There may be unsatisfactory business 
conditions; local affairs mav not be in the 
best shape and the weather may have brought 
disappointment to those who must depend 
largely upon the seasons for the success of 
their business, but these things are not for the 
life agent to bother about. All over the land 
there are wives and children to be protected 
They need the protection just as much when 
financial conditions are unsatisfactory as when 
they are, and it is just as much the duty of the 
bread-winner to protect them. It is the agent’s 
business to show them this and convince them 
of it. 

To prove that unfavorable conditions can- 
not make a great difference in the amount of 
insurance written, Mr. Tarbell mentioned the 
Baltimore office. Notwithstanding the great 
losses as a result of the recent fire, the so- 
ciety’s business has been larger than it was last 
year. The manager appreciated the difficulties 
confronting him and went to work with re- 
doubled zeal to keep up his record. The re- 
sult has been a surprise. Pittsburg was also 
mentioned. There the office has been conduct- 
ing a contest for small policies and the result 
is a wonderful increase in the business over 
the best year the office has ever had. 

Mr. Tarbell touched up the agent who wastes 
his time and illustrated his point with some 











PROTECTION IS REAL. 


As loss would come to a man who was 
paying for a house by instalments if he 
failed to meet the payments, so the best 
value of a life insurance policy is secured 
by the precise fulfillment of the contract 
regarding the number of premiums to be 
paid. No satisfaction is felt with a half- 
done piece of work, no profit to be ex- 
pected under a partly paid-for policy ex- 
cept in the event of death while it is in 
force. 

The protection of life insurance is real ; 
it gives a. definite value for money paid 
the same as does a barrel of flour, and 
one should no more pretend to do with- 
out it than the other necessities of life. 
It stands indeed on a plane far above all 
ordinary purchases, for the money placed 
in it is merely put on deposit for future 
purposes, not expended and gone.—Union 
Mutual. 














telling examples of men who sit about the 
office reading newspapers until 11 o'clock, and 
then, realizing that it is too late to see any 
one, go to lunch. In the afternoon they dis- 
cuss policy form or something else with other 
agents until 4 o'clock and then go home with 
the idea that they have actually done a day’s 
work. Such men usually go to the manager 
on Saturday evening and ask for an advance of 
$25 or $50, and cite as their ability to pay a 
list of prospects or the promise of applications 
from half a dozen different business men. 
The present worth of a future promise to buy 
life insurance is something that no actuary has 
ever been able to figure out, said Mr. Tarbell. 
Time is money in the life business and the man 
who wastes it will be that much worse off in 
the end. 

There is no limit to the height a man may 
reach in the life business. It is not so in other 
lines. But there must be more than the love of 
money to make a perfect success. The good 
that can be done should be a greater incentive 
than the commissions. Then there are the vic- 
tories to be won. Natural instinct in men 
makes them want to conquer. The very idea 
of bringing a man to see the right way, of 
talking to him until he begins to give in and 
then getting his name to an application is a 
source of delight. If agents work from the 
right viewpoint, for the good they can do and 
for the pleasure of making men do what they 
know is right, the money will come in plentiful 
quantities. It is get up and get that makes 
men successful in the life business. 

Mr. Tarbell said that there is a vast differ- 
ence between the agent who goes out to talk 
insurance and the one who goes out to insure 
lives. The first will do little else than talk, 
while the second will bring in the business. 
The successful man begins the day by writing 
applications and not hoping to get them. The 
agent must have something definite in view 
when he starts out, some particular persons to 
see and a determination to come in with busi- 
ness. There is no other way to win success. 
Seeing so many a day will not do it. But a de- 
termination to write so many applications 
every day will. There is a great difference. 
This was illustrated by a number of experi- 
ences in the speaker’s own career in the field. 

It is necessary to learn all about a man be- 
fore you solicit him. Know his financial con- 
dition, how many children he has, what he is 
doing in a business way and -how he treats his 
family. With such a history before him the 
agent knows at once what kind of a contract 
will suit him. He may place himself in the 
applicant’s position and talk from his stand- 
point. 

Life insurance soliciting is the hardest work 
in the world, said Mr. Tarbell. but if it were 
not he stated that he would not want to be in 
it. There is a pleasure in doing hard work, 
in winning victories and getting to the top. 
How good the boy feels when all the wood is 
in on a cold winter’s evening. The same ex- 
ultant feeling comes to the man when he has 
had a hard'case and conquers. How good to 
be at the top. The work comes in getting 
there. but once up are up, how beautiful! 

It is is not a good plan to set a mark for the 
months, said the speaker. but see how much 
you can do each dav. The months will take 
care of themselves if each man does the best 
he can every day. Agents must have self-re- 
ilance, courage, intelligence, and must work 
for the good they are doing the wives and 
children of this country, as well as for the 
money they will get out of the business. 
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MISTAKE OF QUITTING THE BUSINESS. 

Hundreds of men every year make the great 
mistake of going into the life insurance busi- 
ness and then quitting after a short time. They 
forget that a man of even mediocre ability 
will in time build up a business if he only 
stays at it and works. It may take quite a 
while, but in time people get used to him as 
being in the business and come to him or send 
their friends. It is the general opinion that 
life insurance is nearly all written after hard 
work. This is for the most part true; never- 
theless almost any agent who has been long in 
the business representing one good company 
can tell of plenty of instances where peopie 
have come to him, called him up, or sent 
others to him. Some of these old agents 


write many thousands of dollars every year 
with practically ‘no solicitation. 





HOW SOME OF THE COMPANIES 
TRAIN MEN FOR THEIR SERVICE. 


It is interesting to note the different sys- 
tems pursued. by the various companies in the 
training of men for the service. Some train 
their men at the home office, others in branch 
offices and still others in the field. Some do 
not appear to train them at all. 

The Metropolitan and Prudential train their 
men in the field. Their system is like that of 
the army, with the important exception that 
they have no West Point to turn out men of 
a separate caste. The only way for a man to 
go to the front with these companies is by 
starting at the very bottom and working up. 
It is one continual “trying out” of men to find 
those capable of something better than handl- 
ing a debit. Practically every manager in the 
field has been through the mill and knows how 
to perform every duty that is expected of his 
subordinates. This system deyelops men who 
accomplish the desired results, make a large 
amount of money and in their own line are a 
success. 

The New York Life’s main training school 
is in the comptroller’s department. Nearly 
every branch office of importance has some 
young men in it as assistants to the cashier, 
many of whom will in time be cashiers them- 
selves. From the small branch offices cash 
iers are transferred to more important ones. 
Some become clearing house cashiers, some 
become agency directors and some go out al- 
together because they cannot keep the lapses 
down low enough. In some parts of the coun- 
try nearly all the agency directors have come 
up through the cashier's -office. One practi- 
cally never hears of a man being taken from 
another company to be a New York Life 
agency director. The company always has 
men in training for higher positions, and when 
it gets men from other companies they gener 
ally come as agents. 

The Equitable has always been a company 
that secured the services of strong men. 
Sometimes it gets them from other walks 
of life and sometimes from other companies. 
Its general agents are generally not only 
agency managers but large personal writers, 
At the present time it is paying considerable 
attention to the education of young college 
graduates in its summer school at the home 
office. The company appears, however, to 
have cared more for the natural strength of 
the man as shown by his success than that he 
should have any special training in Equitable 
w 





ays. 

Probably nobody will dispute the statement 
that in most large cities the general agent of 
the Provident Life & Trust Company is one 
of the best informed life insurance men to be 
found in the business. A good number 
of these men have been trained at the home 
office, some of them for several years. They 
usually train their men with mueh care and 
Provident Life & Trust agents are almost al- 
ways students of the business. Most of the 
officers have only a few men, but as a rule 
they are much above the average as writers. 

The Travelers trains some of its cashiers for 
a short time at the home office. This is more 
in the line of familiarizing them with the com- 
pany’s methods, however, than of making un- 
derwriters of them. ; 

Mutual Benefit men get their training for 
the most part in the field. Some of them 
have been with other companies, but now 
most of the important positions are filled by 
promotion from the lower ranks. 

s&s 
ORDER IS POWER. 

What comfort, what strength, what econ 
omy there is in order—material order, intel 
lectual order, moral order, To know where 
one is going and what one wishes—this 1s 
order: To keep one’s word and ones en- 
gagements, Again order: To have every 
thing ready under one’s hands, to be able to 
dispose of all one’s .forces, and to have all 
one’s means of whatever kind under command 
Still order: To discipline one’s habits, one s 
efforts, one’s wishes; to organize one’s life, 
to distribute one’s time, to take the measure 
of one’s duties and make one’s rights re- 
spected ; to employ one’s capital and resources. 
one’s talent and one’s chances profitably. All 
this belongs to and is included in the word 
order. Order means light and peace, inward 
liberty and free command over oneself; order 
is power —Amiel’s Journal. 
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WOODS GIVES INFORMATION 
ABOUT HIS GREAT AGENCY. 


It is generally considered that the Pittsburg 
general agency of the Equitable of New York 
is the greatest general agency in the world. 
Edward A. Woods, the general agent, has 
many very large producers and is in a position 
to know what there is in the life insurance 
business for a good agent. In a recent inter- 
view published in the Insurance World, Mr. 
Woods gave some most interesting .informa- 
tion about his agency, which should serve as 
an inspiration to agents. It was as follows: 

“We have about 100 active agents, disre- 
garding those who have been with us for a 
few months and are consequently just trying 
the business, and ignoring some contracts 
which, while actually in force, are with agents 
who have not succeeded at the business and 
have practically quit. Of these 100 men, over 
fifteen are collegs graduates, forty-six that we 
know of own real estate, not counting others 
who, while not owning real estate, have per- 
sonal property, some a great deal. Of the 
same 100 agents, twenty-three we know do not 
own property. It therefore appears without 
making specific inquiries from the balance of 
our agents as to whether they own property 
or not, that at least two-thirds are property 
owners, 

“We have contracts in force for renewals that 
are really acquired and that our agents cannot 
be divested of either by death or by leaving 
the business, amounting to over $100,000 per 
annum. As these renewals extend for a win- 
imum period of five years, this property ac- 
quired by them is certainly worth $300,000 or 
$400,000. ‘That they are generally prosperous 
is shown by the fact that they have credit bal- 
ances upon our books amounting to $26,845.20, 
and debit balances, of course of different 
agents, of $32,040.94. On acquired renewals, 
irrespective of first premiums, therefore, the 
total dmount of money owed by these agents 
is but one-third of one year’s renewals, and 
others have, as I have stated, credit balances, 
and in addition to whatever real gr personal 
property they_own, all but $5,195.74 of these 
renewals is owned by them; in other words, 
| am carrying these 100 agents with a renewal 
property of $100,000 per annum with a net out- 
lay in the way of advances to them of a little 
over $5,000. 

“We paid our agents last year an average af 
nearly $3,000 apiece, paying them altogether 
$287,000. Many of them besides those cited 
above as owning realty, have money loaned at 
interest, many have considerable holdings of 
stock, and many others have property in the 
way of notes which they are carrying in their 
boxes in the safe, doing businss, therefore, 
upon their own capital. 

“We have four agents in Clearfield county 
who last year made an average of $5,000 
apiece, one of them making $0,166, out of 
which he purchased a $6,000 home and paid for 
it in cash. Another agent has just purchased 
1 $16,000 property in this tity, which he has 
paid for in cash out of his last two years’ earn- 
ings. So far as I know, not a single one of 
our agents has failed in any previous business, 
“aS it is my experience that a man who fails in 
ther lines of business will fail in this; while 
a very large number, I should say at least 
‘wenty-five, have never been in any other busi- 
ness than life assurance, and about two-thirds 

f our agents have never been with any othet 


mpany,” 
es SF SH 
ANCHOR OF STEADFASTNESS. 

President Fouse, of the Fidelity Mutual 
Life, in the agency bulletin, says: 

“Having been on an ocean cruise for twen- 

‘-eight days, and not having gotten entirely 

il of my ‘sea legs, I may be pardoned for 

presenting an illustration suggested by the 
yage. 

‘If a vessel is not in action and under con- 
‘rol, or at anchor, it is certain to drift and 
\ble to founder on rocks and reefs. So an 
insurance agent who is not in action and 
under the control of his contract and obliga- 
tion to his company, and is not anchored 
' the principle of steadfastness, is liable to 
‘'¢ into uncertainty, and is sure to founder 
on the rocks and reefs of divided interest. 

“Observations extending over more than 
Wenty-five years have convinced me that the 





best thing an agent can do for himself and 
the company with which he is connected when 
he begins to drift, evidenced by the first ap- 
plication written for another company, is to 
hand in his resignation, and if he does not do 
it, managers will do well themselves and the 
company to ask for it. 

“The solicitor of a company is engaged in a 
contest in its behalf just as much so as a legal 
solicitor is engaged in a contest on behalf 
of his client. The agent who weakens in the 
contest, writes the business for one of the con- 
testants, at once puts himself in the position 
of the lawyer who takes a fee from the de- 
fendant when he is representing the plaintiff. 
This is not only demoralizing to the agent 
himself, but weakens him in the estimation of 
his company, and also of the insured. The 
agent who holds out and insists upon seliing 
his own goods or nothing, always conimands 
respect, and sooner or later will establish a 
clientele of great value. 

“Agents of other companies on their own 
motion are almost daily seeking this cimpany, 
but if they belong to the class who are not 
anchored to the principle of steadfastness, we 
should have no time for them. A few of our 
best and loyal agents have come to us from 
the ranks of other companies, but these had 
a good reason for it. They only did so after 
informing themselves and. discoveririg ihat 
the agents of the Fidelity on an average make 
more money and get better results than the 
agents of the larger companies, mainly for the 
reason that they have less competition and 
rate cutting among themselves. 

“The drifting often begins by the attempt to 
place a rejected risk. From our observation 
we have reached the conclusion that it would 
pay an agent tenfold to forego his commission 
under a rejected risk rather than attempt to 
place such risk with another company. 

“What we have said does not apply to the 
licensed broker. He is acting for no company 
in particular, nor does he as a rule solicit. He 
is willing to place the insurance with any 
company the applicant may select, and has 
the legal right to do so. His position is en- 
tirely different from that of the agent who is 
under contract and under obligation to give 
the company his undivided time and atten- 
tion. 
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CREATES DEMAND FOR AGENCY. 

A general agent of a life insurance com- 
pany, in speaking of his experience in the 
country, called to mind that when he found 
an active man in a community, who did ex- 
cellent work and got the company fairly well 
known, he really inspired three or four men 
in the community to desire to become agents 
for this company. When the regular agent 
went into another business or left the neigh- 
borhood he always got a few applications 
for the agency. This is accounted for by the 
fact that the agent was enthusiastic and faith- 
ful in his work, and almost all men in the 
neighborhood knew the name of the company 
and its principal policies. Perhaps a death 
claim had been paid or policyholders had re- 
ceived. dividends that were satisfactory. It 
goes to show that a man even in a village 
or limited community, who is particularly 
adapted to life insurance work, can build up 
a good clientage in his neighborhood. 











MAGNITUDE OF THE WORK. 


It is impossible,-except for those who 
have to -do with life insurance statistics, 
to comprehend the magnitude of the 


business without comparison with 
other well-known activities; hence the 
following: 


At the beginning of the current year, 
the public debt of the United States 
amounted to $2,188,148,128.80, and the 
assets of the American life companies 
amounted to $2,100,330,380. 

During the year 1902, the receipts of 
the United States Treasury were $566,- 
518,371, and the receipts of the Ameri- 
can life/companies were $504,539,380. 

The government paid in pensions in 
1902, $140,149,788; life insurance com- 
panies paid to policyholders and bene- 
ficiaries $199,767,407——Fidelity Mutual 
Bulletin. 














WHAT PART OF AN INVESTMENT 
DOBS ONE'S LIFE REPRESENT ? 


In a recent New York Life Bulletin, Second 
Vice-President E, R. Perkins gives a striking 
argument for insurance that the agent of any 
company may utilize: 

“Very often you meet a man who will tell 
you that he can invest his money and make it 
earn him, say, 15 percent, and 15 percent, he 
asserts, is a mighty sight better than his in- 
vestment would net him if he put it in life 
insurance—so he concludes that he will stave 
off insuring for the present, and he politely 
hints that perhaps it would be as well for you 
to ‘drop around some other time.’ Of course, 
he is banking on living to a ripe old age. 

“But don’t go; admit that he can make 
his money net him 15 percent. If it does,: it 
does. That rate may be only temporary, prob- 
ably will be, but if he thinks it will last for- 
ever, why that’s enough for him, and you've 
simply got to crack the nut in another way. 

“Here’s the other way: Money is to-day 

worth about 4 percent. Everybody will admit 
that. But money, by itself, can never earn 
I5 percent—there must be a brain behind the 
money. Get out your pencil and put these 
figures down before Mr. Investor’s eyes: 15 
percent less 4 percent leaves If percent— 
which stands for the man himself. That's 
where insurance comes in. The Credit for 
that 11 percent belongs to the individual, by 
reason of his special knowledge of business 
affairs, of investments, of the markets, of 
where and how to place his money. Don’t you 
see that by far the greater part of the man’s 
profit lies in his life, because that life of his 
is the comprehensive total that includes his 
ability and all? Catch the point? 
* “Yes, money is worth 4 percent, but this 
man thinks his life is worth in addition 11 
percent, or nearly three times that. Ought not 
so tremendous and valuable a possession as 
life to be hedged about by insurance against 
possible loss or impairment? 

“A building paying 11 percent would be in- 
sured quickly. How about a human life?” 
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USE TO BE MADE OF THE 
CONVERTIBLE TERM POLICY. 


Many life insurance agents find a convertible 
term policy a good one to use where a man is 
compelled to tide over his affairs with as small 
an expense as possible during the next few 
years. Much of this class is also sold during 
times of financial depression and hard times. 
This kind of a contract appeals also to young 
men who are just entering business and who 
have not an income at the present time to pur- 
chase high priced insurance. A few years on 
the term plan enables them to gét as much 
protection as possible for a small amount of 
money and then later on it can be converted 
into another policy. The companies that pay 
an annual dividend on term policies have a 
very fine proposition to make from the stand- 
point of cheapness. A few years ago, dur- 
ing the stringency, much of this insurance was 
placed and agents have been engaged since 
that time in changing it over to other forms. 
This is a good policy to keep in mind for 
hard times and also to use where it is impos- 
sible to close the prospect for another form of 
insurance. Frequently this form is sold to 
young married men, who feel they cannot af- 
ford high-priced insurance and yet who want 
as much protection as they can afford. They 
take a convertible term contract and later on 
have it changed when they can afford it. One 
desirable feature is the fact that a man may 
be in good health now and yet in a few years 
might not be able to pass a rigid medical ex- 
amination. He does not have to undergo a 
new examination with this form of contract. 
He thus saved future annoyance. 
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DON’T WANT CIRCULAR DISTRIBUTORS 
In an agency letter, the North American 
Accident says: “Do you know that every 
successful agent will testify that the amount 
of business a man writes is in inverse ratio 
to the amount of literature used? We want 


application solicitors—not circular distributors. 
The most successful business-getters and most 
rapid ones do not depend upon a circular.” 
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LIFE INSURANCE—WHY YOU SHOULD 
TAKE IT AND DO IT NOW. 


(By Harry E. Nolan, Manager of the Trav- 
elers, Chicago. ) 
not to be insured, 





To be or that is the 
question ! 

You may think that if you have a little 
money and property, are well and hearty your- 
self, have a good business and consequently 
a good income, and live within it, that you 
do not need insurance. 

Well, if you have all of those things, and, 
in addition to them, a lease of life and a 
guarantee of prosperity, I agree with you; 
and there is no need in the world of your 
bothering your head about life or endow- 
ment insurance. But, if you are liable to 
turn up your toes to the daisies without warn- 
ing, and, warning or no warning, do that sort 
of thing long before you are ready for it, 
as many a good man has done, who had am- 
hitions and plans such as you have, then the 
case is different, isn’t it? 

But suppose you could obtain 
life, absolutely guaranteed, what bearing 
would that have on your prosperity? Do 
most old men die rich or die poor? Doesn't 
the Jaw of average “swipe” us all? And can 
you see any further into the future than the 
man who has not saved a dollar? And who 
can tell which—he who has not yet saved a 
dollar or you, who may have saved a good 
many—will be accounted the richest in this 
world’s goods at the round up? 

It is said that in a certain tropic, the streets 
are -paved with good intentions. Imagine a 
man who has been taken down with a_ sud- 
den illness, telling his wife that his misfor- 
tune has overtaken him at a time when, least 
of all others, he could afford it. He will ad- 
mit that his judgment of late has been wrong 
on a number of things, that his real estate is 
mortgaged; that there are some notes and 
accounts outstanding against him, and that 
he is afraid he is going to die and leave her 
in the lurch. If his wind holds out a little 
longer, he may tell her about what he in- 
tended to do, and will try to explain to her 
that, on account of always having been well 
and hearty, he did not think, that there was 
any need of his being gn a hurry about taking 
out insurance. 

A pretty picture, that! But that is the kind 
of object lessons that are taking place every 
day in the week among doctors, lawyers, mer- 
chants and others. “The Lord taketh care of 
those that take care of themselves.” There 
is more in that than one thinks for, offhand. 
Anyway, it looks as if the devil-had rather 
a better chance with the unprotected, whose 
duty it was to have provided for his -wife 
and chilidren with a policy of insurance, what- 
ever his private opinion of it may have been. 

Procrastination is a bad man. But a good 
many men make him their best friend, and 
that is not as it should be. Of course, you 
are a busy man. And all busy men promise 
themselves to do this, that or the other thing 
that has been recommended to their intelli- 
gence, just as soon as they can get time to 
attend to it. But time waits for no man, 
whether he is busy or not; and time is and 
has been running against you for a good while 
back. You are not growing younger or 
healthier or longer lived, but, by your de- 
ferring action about it, the premium for any 
amount and kind of insurance is increasing. 
You may be well satisfied with the advisabil- 
ity of insuring your life, and think there is 
plenty of time. Well, maybe there is. Then, 
again, maybe there isn’t. You have your 
opinion about it, and I have mine. You think 


a lease of 


_heart action, 





it is safe to wait a while. I don’t think so. 


-Which of us is wrong about it? But let us 


suppose that you are right, and that there 
is plenty of time; that is no reason at all for 
your not insuring now. No man ever reached 
the age of 40, 45 or 50 who did not wish 
that he had taken out life insurance younger 
than he did, taken more of it than he did, 
and gotten it paid up and off his hands sooner 
than he did. By deferring action about it 
you are only getting a guarantee that when 
you do insure it will cost you more as well 
as that you will have to keep paying premi- 
ums, if you live, to an older. age. 

How do you know that when you have 
made up your mind that everything is ripe 
and that you can spare the money and. take 
out all the insurance that you want, I say, 
how do you know that you will be able to 
get a-policy? You may feel first class, but 
the doctor may find a littlke murmur in your 
or a little albumen in your 
urine, or you may have met with an accident 
of some kind, and then what will become of 
your plans? 

You, no doubt, expect to live to a good old 
age, and who can say that your hopes will 
not be realized? But the future is a good 
deal of a blank, and if you do live out your 
full “fourscore years,” who can tell that you 
will die worth five dollars? Why not make 
“assurance doubly sure?” Some men try to 
do that in one way and some in others; but 
the man who, whatever else he tries to do to 
keep the wolf from the door, takes a policy 
of life insurance, looks farther into the future 
than the fellow who tries to go it alone... 

Why not provide for the worst, while hop- 
ing for the best? 


SSS 
IMPORTANCE OF SYSTEMATIC 
WORK IN LIFE INSURANCE. 





The importance of system in life insurance 
soliciting cannot be overestimated. There 
may be a few men who can make a living ‘by 
occasional brilliant efforts, but the majority 
of life agents write their policies through 
hard work. It follows, therefore, the more 
work that is done the greater will be the num- 
ber of policies written. The industrial com- 
panies have a theory that any faithful can- 
vasser can make a good living, and with few 
exceptions this is probably true. Industrial 
superintendents are more troubled to keep 
their men at work than to educate them in the 
business. 

The same principle applies to ordinary insur- 
ance. A house-to-house canvass may not be 
satisfactory, but some system should be fol- 
lowed to avoid a waste of time. There is an 
agent in Detroit who is counted on regularly 
for $200,000 or more each year who has 
adopted the plan of seeing a certain number 
of men each day. He reaches the office as 
early as any clerk and from his lists he 
selects the names of six men, and these men 
he interviews if he has to miss dinner and 
supper to do so. If he gets through early he 
does not quit, but puts in a full day’s work 
as regularly as a man at a trade. He is a 
first-class solicitor, but if a less able man should 
write $100,000 a year with the same amount 
of work he would earn a fair salary. Not 
every man can sell insurance, but while he is 
in the business he should do as much work 
for himself as he would have to do for an 
employer. 
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Why not? Does a sound reason exist for 
not owning life insurance? Is there a good 
one for such a stand? 





OULD a contract direct with a young, progressive, up-to- 
date Company, offering opportunities for the development 
of your:own ideas in Agency work, placing no limitations or 

restrictions upon your energy, appeal to you? A company having 
an absolutely clean history, with only high-grade business on its 


books and a policy contract involving a proposition that is sure to 


attract and interest. 


If so, address: 


AMERICAN CENTRAL LIFE INS. CO. 


INDIANAPOLIS 











RISK OF INDIVIDUAL INVESTOR 
IS CLEARLY POINTED OUT. 


The frequent recurrence of periods of finan- 
cial disaster brings to mind the importance 
of life insurance in lessening the dangers to 
which: the ordinary investor is liable. The 
temptation of high rates of interest to the 
ordinary man is almost irresistible. He sees 
the higher class of securities, in which there 
is the smallest amotint of risk, yielding so 
small a rate of return that it seems to him 
trifling and of little value. He forgets the 
importance of maintaining his principal intact, 
and he insensibly drifts in prosperous times 
into putting his surplus moneys into securities 
which are far from reliable. When the time 
of trial comes he finds that he has been lean- 
ing upon a broken reed. Not only is there no 
return from the moneys invested, but the value 
of his bonds or shares is sadly depreciated, 
and in many cases they are impossible of sale. 
He discovers too late that large rates of in- 
terest and insecurity of capital go hand in 
hand. If he has been wise enough, on the 
other hand, to entrust the sums that he has 
been able to save out of his yearly income to 
trained and experienced hands, he has no 
occasion for anxiety. If his investment has 
taken the form of the purchase of insurance, 
while his immediate income is deferred, he has 
the satisfaction of knowing that those depend 
ent on him will reap the benefit of his care. 
If the form of insurance that he has selected 
is the endowment fund, he simply waits until 
the term has expired, when he will reap the 
full advantage of his savings. But a small 
proportion of the men who live to sixty years 
have much accumulation of capital at that age. 
If an endowment is taken, payable in the later 
years of life, the protection of the family 
from the removal by death of its supporter 
and head is secure; and if the insured lives 
to the end of the prescribed term, it becomes 
payable to himself for his support during old 
age. Incidentally, the advantage which comes 
to a man by reason of regular and previously 
determined,periods in which payments are es 
sential is a most happy arrangement. Men are 
so constituted that small savings seem to them 
inconsequential and of little worth. If in- 
surance is effected’ at an early age, the sums 
requisite for quarterly or semi-annual pay 
ments are so small that they are hardly missed 
in one’s regular expenditure and yet their ag 
gregate importance when accumulated for a 
long term of years is extremely great. The 
habit of thus putting aside at regular periods 
the sums essential for the payment of a policy 
becomes second nature as time goes on. The 
relief of mind and freedom from anxiety, 
which comes to men who have thus provided 
a support for those dependent on them can 
give one a serene indifference to the chances 
and changes of life. 

There is another element of safety in the in 
vestment of moneys by the purchase of a life 
insurance policy. In any individual investment 
the risk of profit or loss stands alone. Any 
loss falls with severity upon the individual 
case. In the investment of moneys by the 
company the risk of error is greatly dimin- 
ished because of the superior skill and ex- 
perience of those making the investment. If 
a mistake should be made, it is spread over a 
wide surface and is hardly appreciable in the 
returns upon any single policy —Extract from 
Provident Life & Trust Company’s report. 
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PREMIUM PAYING ABILITY. 


Fraternal insurance appeals to the masses 
largely for two reasons. It binds people to- 
gether in a social way, forming a brotherhood, 
and again its cost comes within the supposed 
premium paying ability of many people. The 
majority of people receive their wages or sal- 
aries weekly or monthly, and they pay their 
bills in the same way. This instalment pla”, 
whether the best or not; meets the needs of 
the masses. Conditions of modern life make 
this plan essential. The industrial companies 
recognize it. The great development of the 
fraternals is an outgrowth of it. The lega 
reserve companies have not recognized the 
conditions, but the attempt to frame a practic cal 
monthly payment policy is an indication of 
the awakening. This provident policy is yet 
in the first da A its infancy, but it should 
grow into enained 








LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER 


























COMMENT ON SOME FEATURES 
OF THE MONTH’S WORK. 





The last month has furnished another il- 
lustration of the honest efforts that some of 
the older fraternals are making to overcome 
the results of their early mistakes. It is going 
to be only a question of time until the repre- 
sentatives of the old line companies and those 
of the fraternals will be obliged to change their 
attitude toward each other. For years past 
the old line men have looked upon the fra- 
ternals with contempt, which was met with 
hostility and charges of extravagance and un- 
necessary expense. Hard experience is show- 
ing the fraternals that their only salvation de- 
pends on their adoption of the principles which 
haye governed legal reserve insurance from 
the start, but with changes in the details of 
management which the nature of the fraternal 
system makes possible and necessary. Most 
of them will doubtless continue to operate .on 
the assessment plan, but if their rates are 
sufficient and they accumulate a reserve, which 
actuaries know will place their business on 
a safe basis, it makes comparatively little dif- 
ference whether the fees collected are called 
premiums or assessments or whether there is 
a safety clause, which may never have to be 
used. 

It will not be enough in future to dismiss 
one of these concerns with the statement that 
it is a fraternal. It will be necessary to dis- 
tinguish between fraternals and admit that, 
while most of them are goats, there are some 
sheep scattered among them. 

The Catholic Benevolent Legion of Brook- 
lyn, with over 40,000 members, has recently 
adopted rates prepared by Miles Menander 
Dawson, a prominent member of the profession 
which fraternals held in such contempt a few 
years ago, in other words, an actuary. The 
new rates will fall very heavily upon the old 
members, but the supreme council, largely 
made up of old members, adopted them unani- 
mously. The various contrivances in the way 
of spreading out extra payments over a con- 
siderable period and allowing liens, have been 
adopted to make the burden as light as possible, 
so far as the immediate expenditure of money 
is concerned, but the principle is there never- 
theless—the organization has found that it 
must go on practically a legal reserve basis, 
and it has been brave enough to face the con- 
sequences. Newspaper reports say that 10,000 
members may quit. Doubtless there will be 
a serious selection against the order, but it may 
save itself, and it is entitled to credit for hav- 
ing the nerve to adopt strong measures. 

What is wanted for the salvation of the 
fraternal system now is the adoption by other 
States of laws similar to that passed by the 
recent Ohio legislature, which, while it leaves 
old orders to do much as they please, will put 
a stop in that State to the organization of a 
swarm of new ones with insufficient rates, to 
pester the older orders, while they are putting 
forth every effort to save their lives and safe- 
guard the interests of their members. 


* * * 


The Pacific Mutual has recently opened an 
office of its intermediate department in Denver. 
This is an advance toward the East. Here- 
tofore the company has confined the operation 
of this department to the far West, except for 
one abortive effort to start it in Chicago, which 
was premature, and soon given up. One or 
two of the company’s general agents are doing 
something with intermediate business on their 
own initiative, but the company itself is keep- 
ing the business pretty well bunched. The Pa- 
ciific Mutual is one of the few companies that 
ought to know how to do a monthly payment 
business, for it had long experience in_ its 
industrial department. While it is expanding 
slowly, as it can get the old territory devel- 
ped and find such men as it wants, some of 
ithe other companies that have tried the busi- 
ness under various names are pulling in. 

The Security Trust & Life started something 
of the sort in a small way, but it has prac- 
tically abandoned it. The Michigan Mutual, 
which pushed its provident department for a 
while, is understood to be working it in com- 
paratively few places now. The National, 
J. S. A., which under the old management 
was spreading out some, has taken up all its 


offices except in Chicago. In this instance, 
however, it is not because of failure, but be- 
cause President Starnes desired to have that 
department under the immediate supervision of 
the home office, that it might be carefully stud- 
ied before efforts were made to extend it. 
It is a pretty safe prediction that the only 
way in which that business is ever going to be 
worked successfully is on industrial lines, with 
payments further apart, rather than on ordi- 
nary lines, with payments closer together. 
Little of this business from people who cannot 
get money enough together at one time to 
pay a quarterly premium is of the quality 
of ordinary business. Not only must the pre- 
mium be well loaded for expense, but it-must 
be loaded also for mortality. Both the Met- 
ropolitan and Prudential experience a mortal- 
ity greater than the tables call for, and yet 
have a large ordinary business, which 
will probably compare favorably for selection 
with that of the other ordinary companies. 
The mortality on their industrial business must 
therefore much overrun the tables. They are 
prepared for it and charge premiums to cover it, 
A company that undertakes to sell insurance 
on the monthly payment plan, which is only 
one step better than industrial, at rates ap- 
proximating ordinary rates, must expect to 
lose money on it in the long run. 
YY a 


The Pheenix Mutual general agents, who 
met in St. Louis last month, organized a 
national association of magaging general agents 
of the company. The convention was the first 
occasion on which many of the general agents 
had had an opportunity of meeting each other. 
Men who had had adjoining territories had 
never known each other before. They found 
so much pleasure in making each other’s ac- 
quaintance, and so much good resulted from 
an interchange of opinion and coming to an 
understanding on certain questions, that they 
concluded to organize for the purpose of hay- 
ing such meetings once a year and’ getting 
more co-operation among themselves. 

It will do the Phoenix Mutual good. The 
advice which field men can give any company 
is valuable. They may become a little radical 
at times, but they are the men that sell the 
goods, and know what the public wants, and 
they are in a position often to suggest changes 
in policy forms or business methods, which 
will not cost the company anything, but will 
be of advantage. Individually, their opinions 
do not have either the value or the influence 
that they would have collectively, when ex- 











UNIQUE DISTINCTION. 


Life insurance seems to have the unique 
distinction of keeping aloof from politi- 
cal antagonisms, business derangements, 
industrial troubles, great financial compli- 
cations, and other disturbances, yet still 
holding its position among the most im- 
portant fiduciary interests of the era, one 
in the closest of touch alike with the 
prosperity of the home and the welfare 
of the country. The doings of trusts and 
combinations, scandals of the market, 
great business triumphs, and still greater 
business failures, have, from time to time, 
the eye and ear of the world, with never a 
word connected therewith derogatory to 
life insurance. That alone appears to hold 
the almost undivided attention of its man- 
agers, and the growing good will of its 
nearly. 2,000,000 members, unvexed by ex- 
traheous circumstances and unhindered by 
outside influences. To have gone through 
all the dreary years of prolonged business 
depressions with no regular. life organiza- 
tion forced to the wall and with every one 
of them much. larger and more prosperous 
than ever, is something no other interest 
can boast. To mind their own business, 
having a laudable business to mind, has 
evidently been the successful maxim of 
life insurance managers and members 
everywhere.—AEtna Life. 














pressed on a subject which had been discussed 
by them and on which they had agreed. The 
importance and influence of the agency asso- 
ciations of the Northwestern Mutual, Penn 
Mutual and National of Vermont show very 
well what these associations are worth, and 
it is good that the Phcenix Mutual has fallen 
into line. 
* * * 

Officers of the Federal Life have organized 
the Union Securities Company, to own the 
Federal Life and act as its general agent in 
all unassigned territory. Holders of a major- 
ity of the Federal stock have already exchanged 
it for a majority of the Union Securities stock. 
The officers of the Federal will be in control 
of the Union Securities, which will own and 
control the Federal. This was done to get 
more working capital for the development of 
the agency system without increasing the cap- 
ital of the Federal. A minority of Union Se- 
curities stock will be sold in small lots, to 
influential persons, in connection with insur- 
ance. The Union Securities will organize state 
agencies, a majority of the stock of which it 
will hold and a minority of which will be sold 
as above. 

President Hamilton figures that the most 
profitable part of the life insurance business is 
a general agency. He thinks that stock in an 
incorporated general agency will be an attract- 
ive investment for men who have means and 
influence. With ready money secured through 
the sale of minority stock of the state agency 
companies, they will be able to do business 
for a low~-first year’s commission, depending 
for their returns on their renewals. If the 
Federal Life can get business on its books 
at a low first cost, it can build up surplus, and 
at the same time it can afford to pay rather 
liberal renewals. 


On June 1 the New York Life opened its 
new home office branch in Chicago, celebrating 
the event by having some of the officials visit 
the city and entertaining the company’s large 
corps of Chicago agents and agency directors. 
In addition, the directors from the central de 
partment were present. In a few months the 
company expects to extend the operations of 
this branch to cover the entire central depart- 
ment, and by January 1 will be writing at the 
rate of $100,000,000 a year in this branch. It 
will be fully equipped with a home office 
actuarial and medical staff, to take care of all 
cases less than $30,000, so far as applications 
are concerned. All policy loans will be nego 
tiated and other transactions of a similar nature 
be disposed of. 

This will give the company much relief at 
the home office. It is likely that other home 
office branches will be established as occasion 
warrants. The Mutual Life also is conducting 
a flourishing home office branch in Chicago, 
covering the work of the Chicago agency. The 
practical working of the system has shown that 
twisting between the taking of the application 
and the delivery of the policy is materially 
lessened, owing to the short time elapsing. 
Many agents find a fruitful source of securing 
business to prejudice applicants before the 
policy is delivered and switch the risk to their 
own company. 
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PROTECTING THEIR SUBSCRIPTIONS. 


A very good idea that is often followed by 
conscientious men is the protection of their 
subscriptions that they make to various en- 
terprises by taking out term life policies. For 
example, a man subscribes a certain sum of 
money to a church, Young Men’s Christian As- 
sociation, college or some other instution, pay- 
able in installments. The institution goes 
ahead with its building or improvements, bas- 
ing its credit on the subscriptions of this man, 
and perhaps others. In case of his death, a 
body blow would be delivered to the enter- 
prise unless it could duplicate the benefactions. 
In most cases this might prove very difficult, 
and considerable embarrassment would follow. 
The wise man, therefore, protects his subscrip- 
tion by a term policy made payable to the 
trustees of the institution to which he has 
made the subscription. 

Agents should watch the installment sub- 
scriptions of this character about them and 
explain the wisdom of proper protection. Often 
a man may be induced to take the term policy, 
and when his subscription is paid, be per- 
suaded to change it to a limited payment life 
by making good the extra premium for the 
time it has run, 
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LIFE SUPPLEMENT TO THE WESTERN UNDERWRITER 





useless to draw any. comparisons from these 
figures. A number of the companies that load 
heavily stayed within their loading. For in- 
stance, the Metropolitan and Prudential make 
an excellent showing. On the other hand, the 
Provident Life & Trust spent 110 percent of 
its loading. It is one of the very few compa- 
nies that raised its reserve basis from 4 to 3% 
percent without raising its rates, and its load- 
ing..is accordingly very smal. The Mutual 
Benefit, however, which has a low loading, 
spent but 82 percent of it, and that is some- 
thing to be proud of. 


a~ 

At first sight it is interesting to note the 
portion of interest earnings swallowed up in 
investment expenses, The figures seem to 
point to great economy on the part of some 
companies and extravagance on that of others, 
but they really show nothing of the sort. 
Suppose one company places $1,000,000 in farm 
loans, which yield $60,000 interest and the 
expense is $6,000, or 10 percent of the in- 
terest. Another buys $1,000,000 worth of 
3 percent bonds, and the expense is 5 percent. 
Is the latter company more careful of the in- 
terests of its policyholders? Investment ex- 
‘pense cannot be compared to interest receipts 
unless account is taken of interest rates earned. 
It is the net interest rate earned that is im- 
portant. 

The companies lost altogether about $1,000,- 
ooo on the profit and loss items. 

The losses by change in market values 
amounted to over $26,000,000, while but five 
companies gained by these changes, and their 
gain amounted to about $430,000. 

. It will be noted that while the interest earn- 
ings, after deducting investment expenses, 
amounted to about $15,600,000 in excess of 
the reserve requirements, the losses by change 
in market values were so great that the net 
investment earnings fell about $11,200,600 
short of reserve requirements. This looks, on 
its surface, like a serious situation; but, before 
getting alarmed, one should look into it. At 
the beginning of 1903 the companies held cer- 
tain stocks and bonds representing a certain 
outlay and they earned certain interest. At 
the end of the year thé companies owned these 
same stocks and bonds, for the most _part. 
They still represented the same outlay and this 
year most of them are paying the same divi- 
dends and interest as they did last year. Dur- 
ing 1903 a large lot of securities were thrown 
on the market because certain interests wanted 
cash, and the price of securities fell. At the 
end of the year the market value of securities 
held by the companies, security for security, 
was so much less than at the beginning that 
the loss appears to have eaten up the excess 
interest earnings and over half the mortality 
savings, but it amounts to practically nothing 
except to show that the reporting of the mar- 
ket value of securities is misleading. Nearly 
all these securities are gilt-edged. The stocks 
will continue to pay their dividends and the 
bonds will be redeemed at par at maturity. 
What they are quoted at between the time 
they are purchased and the time of maturity 
amounts to nothing, if they continue to earn 
a certain amount and are worth par at ma- 
turity. If the companies had to sell on a low 
market, it would be different; but the com- 
panies do not have to sell. 

es 


GREAT SHOWING ON OLD POLICY. 
The Provident Life & Trust recently paid 
a claim under its policy No. 5. It was a ten- 
payment. life for $5,000 at the age of 32 at an 
innual premium of $257.45. The total pre- 
miums paid amounted to $2,574.50. The total 

=h dividends declared amounted to $3,115.70, 

121 percent of the premiums paid. They 
ere converted into reversionary additions, 
‘mounting to $5,490, or 109 percent of the 
ce of the policy. The claim as paid was 

9,490, or 408 percent of the amount of the 

remiums received by the company. The 

licy was taken out in September, 186s.. 
sc SS 
MADE THE TRIP PAY. 


\rchie Zorkowsky, one of the Texas agents 
the New York Life, attended the meeting 
he $100,000 Club at Hot Springs. Ark. On 
way home the train was delayed at Texar- 
and he wrote the ticket agent for $5,000. 
as delayed again at. Longview and he wrote 
car inspector for $2,000. He insured an- 
r man before getting home and still has a 
fourth on his list for $50,000. 








Underwriting at Pikeville. 


(From the Pikeville Picket.) 
[Note.—Our insurance editor has gone on 
a vacation. Before he went he got up a gal- 
ley of good insurance news, but the devil pied 
it. We have fixed it up as well as we could, 
but we are afraid we got the names of some 
of the companies mixed.—Ed. } 


“Anxious Inquirer.’—No. The Tarbell let- 
ters are not written by Ida M. Tarbell, biogra- 
pher of the Standard Oil Company. She 
tells how men have made money by crooked 
means. Gage E., the author of the letters, tells 
how men may make mousy by fair means. 








We understand there has been a delay in 
opening one of the new branch offices of the 
New York Life in Chicago. The sign painter 
failed to paint “John A. McCall, President” 
on one of the back -windows that opened into 
the wellhole, and the agency director refused 
to move in until he did. Then the painters’ 
strike was declared, and now nobody knows 
when the branch will be opened. 

United States Senator Dryden, who is presi- 
dent of the Prudential, is an earnest Sunday- 
school worker and is said to be a great admirer 
of good church music. We understand his 
favorite hymn is the one that goes, 


“See the mighty Host advancing, 
Satan leading on. 


We quote the following from the current 
issue of the Connecticut Mutual Bulletin: 
“Only two weeks remain of the great six 
weeks bonus contest in honor of the president's 
return from luncheon. Don't fail to get in on 
this. Getto work. DO IT NOW. The Lord 
loveth a happy hustler.” 

The appraisers appointed by the Illinois in- 
surance department to value the policies of 
the Loyal Americans according to the Actu- 
aries’ table and 4 percent, have reported that 
they do not consider them of much value ac- 
cording to that table or any other, 


Our poet had another fit last week, and this 
was the result: 


Mr. Stevens of Chicago, 


Illinois! Illinois! 
Never lets them slip a cog, oh, 
Illinois! Illinois! 


But he tells the men to hustle, 

And they all will use their muscle 

And send apps. in by the bushel, 
Illinois! Illinois! 


The following form letter to widows, whose 
husbands have died shortly, before the dis- 
tribution period of their policies, is recom- 
mended for the use of companies doing a de- 
ferred dividend business : 

Dear Madam :—We beg to enclose draft for 
$—— in settlement of the claim under our 
policy No. —— on the death of your late hus- 
band. We regret that he did not live until 
19——, that he might have drawn his accumu- 
lated dividends, amounting to It will 
no doubt be a source of great consolation to 
you in this hour of your overwhelming grief 
to know that this sum will be equitably di- 
vided among the remaining members of your 
husband’s class. The delicate consideration 
for his fellow policyholders shown by vour 
husband in thus providing for the for- 
feiture of his dividends in the event of his 
early death will, we doubt not, be held in 
loving remembrance by you as a beautiful ex 
ample of his nobility of character. 

Assuring you of our profound sympathy in 
your great loss, we beg to remain, 

Yours very respectfully, 

(Copies of this form put up in pads of too 
each can be procured at reasonable prices from 
the Picket’s job printing department.) 

It is stated that the staid old New York 
Life will so far depart from its usual custom 


A CAPABLE MAN 


Can obtain some excellent outside territory in 
Illinois or Wisconsin for 





THE PROVIDENT SAVINGS LIFE of New York 
E, Ww. SCOTT, President. 


H. E, MARSHALL, Supt. Northwestern Dept., 
1301-6 Monadnock Bldg., Chicago. 


. $1,366,025 was paid in death claims. 





as to celebrate Vice-President Buckner’s re 
turn from Europe by having a contest among 
its agents. 


An administrator is a man who discovers 
that all a dead man’s supposed assets have 
shrunk except his life insurance policies. 

& & J 


CONDITIONS OF HARTFORD LIFE’S 
SAFETY FUND BRANCH. 


The safety fund department of the Hartford 
Life produces an income of $1,390,830 a year, 
of which $1,328,186 represents premiums and 
$38,538 interest. The safety fund held by the 
Security Company of Hartford amounts to 
$1,202,910. As is known, the company ceased 
operating the safety fund about five years ago. 
This fund has assets of $1,712,293. 

The theory on which this safety fund de 
partment operated was, by paying an extra 
premium, a fund of $1,000,000 was to be cre 
ated to protect the last $1,000,000 of insurance. 
A similar department was formed for women, 
the limit of this to be $250,000. All of this 
women’s fund, however, was not completed, as 
sufficient policyholders were not secured. It 
was supposed that this fund was to be used 
in paying off the last $1,000,000 of insurance 
as an endowment, but the present officers 
state that all claims of various kinds coming 
under safety fund policies will be paid by 
the company, and the remainder, if any, al 
lowed to revert to the company, or, if there 
is a deficit, the company will make it up. 
Semi-annual dividends are paid to policy- 
holders in this department from interest on 
the safety fund and saving in mortality. Last 
year about $64,000 was paid in dividends and 
The total 
fund department 
The total income 
fund department amounted 
There were, on January 1, 23, 


disbursements of the safety 
amounted to $1,456,383. 
from the safety 
to $1,390,830. 


840 policies in this department, with $47,- 
483,050 insurance in force. 
es SF SF 
ASHAMED OF THE BUSINESS. 
A bright writer has pointed out as the 


main reason why most women do not succeed 
in business the fact that they are ashamed 
they are in business. Examples were cited 
of the woman who takes boarders “because 
she is lonesome and likes to have company in 
the house,” the office woman who carries her 
luncheon in a music roll or a box that looks 
like a kodak, and numerous others, all trying 
to make people think they are not working. 
That is the cause of failure with some life in- 
surance men. They may have seen other 
agents acting like eadinbats: working their 
friends or making such bores of themselves 
that their acquaintances would cross the street 
to avoid them; and, judging the business by 
such as these they have formed a mighty poor 
opinion of it, but have gone into it simply for 
money, or because they could not get anything 
else to do that they considered ‘ ‘genteel.” It 
is unfair to judge a business by its poorest 
representatives. Law is not counted contempt- 
ible because there are shysters in it, neither is 
banking considered akin to housebreaking be- 
cause a cashier gets away with the funds once 
in a while. If life insurance is judged by 
the representative men in it, it will stand com- 
parison with any other profession. 

If a man is ashamed to “work” and 
ashamed of the life insurance business and 
does not find anything else open to a gentle 
man of sensitive nature, his case is indeed a 
sad one. About his only remaining chance is 
to be handsome and marry some money. 

= S&S SB 
WILL MAKE RENEWAL CONTRACTS ONLY. 

The Security Mutual Life has decided not 
to make contracts with any managers except 
on a renewal basis, believing that in this way 
it will get more persistent business, and that 
in the !ong run the agent who builds up an in- 
come will be better satisfied and more pros- 
perous. The tendency in some of the larger 
companies appears to be toward brokerage 
contracts, with an interest perhaps in the sec- 
ond and third years’ premiums, but nothing 
like long renewals. The Security Mutual, on 
the other hand, believes in paying perepetual 
renewals. 
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YOUNG WOMEN SHOULD TAKE 
OUT A LIFE INSURANCE POLICY. 


The Massachusetts Mutual in one of its 
pamphlets says as to young women and life 
insurance: 


“The younger you are when you insure, the 
lower is your rate. A woman taking a policy 
at 40 pays nearly twice as much per year for 
the same policy as a woman starting at 20. 
The rate at which you insure is the rate you 
continue to pay. 

“Unlike other commodities life insurance 
cannot be bought by any woman who has the 
money in her pocket, but only by a woman 
who is in good health. You may become un- 
insurable any day. While you yourself may 
continue in good health, some of your family 
may die of a disease that will affect your 
family record, and preclude your acceptance 
by any company. 

“It lays upon you a constraint to save a 
portion of your earnings. Saving is a thing 
of habit. Carrying a policy of life insurance 
helps to form the habit. 

‘A life policy will insure that you shall be 
dependent upon no one in old age. Paid up 
and convertible into cash it is a ready asset 
for the exigencies of age. A large proportion 
of women are dependent in old age. 

“At age 21 the annual premium necessary 
to create an estate of five thousand is less than 
$100. In no other way can you do this with 
so small an amount of money. 

“It is not subject to the vicissitudes that 
attend other business ventures. Often the life 
insurance is the only thing left when every- 
thing else has been swept away by the waves 
of adversity. 

“Nineteen out of twenty 


will say to you, 
‘Insure while you are young.’ 


There are many 


” 


good companies in which to insure. 
es Ss 


OWNERSHIP OF COMPANIES. 


The recent flurry in the Mutual Life of 
Illinois, wherein the president and other offi- 
cials of the company, who were the promoters 
also, were forced out by a majority of the 
stock, has brought an expression from the 
manager of a western stock company to the 
effect that, while such action under certain 
conditions seems unavoidable, yet he believes 
that those who are actively interested in the 
management of a company should own the 
controlling share of the company, and thus 
be able to carry through a line of policy which 
appears to be wise without the interference 
of stockholders who, though sincere, might 
not be conversant with plans that would be 
for the greatest benefit of the company. 
Officials who are thus under the control of 
outside stockholders are considerably ham- 
pered. Naturally, those who have money in- 
vested desire to outline the policy of the com- 
pany and direct its important movements. 

Another point made by the correspondent 
is that when the management owns the con- 
trolling interest, much better work is done, 
because of the personal concern for the wel- 
fare of the company. The officials are then 
working for themselves and not for employ- 
ers. They are responsible for the success or 
failure of any line of operation. The official 
quoted thinks that, under these conditions, 
greater initiative will be elicited. 

It may be said in this connection that the 
tendency of the times among the younger 
western stock companies is along the line 
suggested by the correspondent. 

rr 

COLLEGE MEN ARE SATISFACTORY. 

Three fresh college graduates will be taken 
into the office of H. H. Ward, general agent 
of the State Mutual Life at Cleveland, .who 
in this is following his custom of the last 
six years. Mr. Ward has met with success 
in training college men in the life business. 
They are taken into the office and kept a year, 





A progressive and strong life company, 
whose plans are attractive, whose 
business is large, has a vacant place 
for the right kind of manager. Any 
application addressed to ««M. F.”’, care 


of this paper, will be treated as con- 
fidential. 





all the aid possible in learning both the theory 
and practice being given them. After this 
they are advanced as their progress warrants. 
There are now ten men thus trained in the 
service of the Cleveland office, and several 
of them are holding positions as_ district 
agents. College men are accustomed to ab- 
sorbing instruction, and usually their expe- 
rience in the larger schools prepares them to 
touch elbows with all kinds of people. Mr. 
Ward says he has had better success with 
this than other classes of men, and is encour- 
aged to go on with his plan. Out of the 
three he has taken this year he feels that good 
agents can be made. They are sober, sensible 
fellows and thoroughly in earnest in taking 
up the life business for their future work. 


FF SF 
MANY CALLED, BUT FEW CHOSEN. 


The problem of getting life insurance agents 
is one of the most perplexirig ones in the busi- 
ness. Men engaged in other lines receiving 
moderate compensation are prone to leave 
positions even when the hope of greater in- 
come is so alluringly set forth. Very few 
men receiving satisfactory income are induced 
to follow life insurance unless they are con- 
fident of success and feel that they know the 
extent of their powers. 

There are some men born to life insurance 
work and but few are made. From the great 
army of those tried the crucible brings out 
those who are adapted to it. 

One general agent is writing to members of 
two clubs stating that life insurance is open- 
ing an attractive field for young men and that 
special training will be given to fit them for 
the work. He promises to employ them on a 
salary until they become self-supporting. He 
is securing a number of replies from these 
letters, as he asks each man addressed to fur- 
nish him one name of a person who might be 
induced to change his occupation if he could 
be assured of more income. 

The men engaged in lines of business where 
soliciting is not required are really unknown 
quantities. All men cannot make a success 
in soliciting. It requires peculiar attributes. 
If one finds he can adapt himself to that work 
and secure results he will usually make a 
splendid life insurance man. There is no 
standard to judge a man who has never tried 
the work. So long as agents are desired the 
experimenting process will have to be used 
and the wheat gleaned from the chaff. 


es Fe SF 
HOW TO GET PROSPECTS. 


E. R. Perkins, second vice-president of the 
New York Life, says: Join a lodge, club, or 
some local organization; extend your acquain- 
tance; watch the daily papers for engagement 
and marriage notices; also for births; keep 
track of. mortgages filed; follow up certain 
lines, like teachers, lawyers, clergy, etc.; in 
the country get a man of influence to go along 
and introduce you; learn about a farmer’s 
condition, a storekeeper’s or physician’s busi- 
ness—in other words, be alert and on the con- 
stant lookout. You have every argument to 
enable you to successfully write anybody who 
is insurable. Get busy. See people. You 
can't write applications by sitting in the office. 
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AN EPIDEMIC WHEN HE STARTS. 


My son, when the life insurance agent cast- 
eth his cold, calculating eye upon thee, ask 
for his fountain pen and write thy name; 

Seek not to evade him nor to dodge him, 
for he will dislocate thy temper and interfere 
with thy meals until he hath thy advance pre- 
mium in his pocket. 

Yea, thou mayest dodge the cyclone and 
evade the automobile, but the life insurance 
agent is simply an epidemic when he starts.— 
W. D. Nesbit in the Chicago Tribune. 
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WASTE TIME FIGURING 


In speaking of the amount of time and work 
that some agents waste in figuring ratios and 
analyzing statistics, Moore Sanborn very well 
says: “The Academic theologians of the mid- 
dle ages, who debated how many angels could 
dance on the point of. a pin, were no more 
interested in things trivial than are many life 
insurance men who strain at gnats and swal- 
low camels as they go to and fro in the land, 
winning proselytes to prepare for posterity’s 
prosperity. 





GOSSIP ON LIFE INSURANCE. 


The Illinois Life is booming -its Chicago 
metropolitan agency under Manager M. G. 
Lamb. The entire first floor of the Oriental 
building on La Salle street has been fitted up 
for this agency, all the city business clearing 
through it. Several rooms are neatly fitted up 
for the agents, and in the rear is the counting 
room and the manager’s offices. An assembly 
room is furnished for agency meetings, which 
are held every Saturday morning. In April 
the agency produced $300,000 in new business. 
It is expected to furnish between $2,000,000 
and $2,500,000 its first year. There is now a 
staff of fifty agents working, and this will 
be increased to 100. The company is not oper- 
ating on high-pressure methods, but is telling 
the good points of the company and injecting 
some enterprise in the agency. Several strong 
producers have been employed. 








Agents of companies writing gold-bond pol- 
icies are becoming more accustomed to sell- 
ing that form, and despite the extra cost and 
opposition on part of agents of companies that 
do not issue such contracts, more are being 
sold every month. It affords an agent a good 
opportunity to talk investment. He shows 
that when the extra guarantees and larger re- 
sults are taken into consideration, the .policy 
costs no more than the usual one. Agents 
present the policy as a good one for ballast, in 
that it will always be a safe investment, what 
ever the financial conditions. 

A field man told an agent he wanted $25 
ooo of new business during a certain month. 
The agent declared he could not write that 
much. “Suppose,” said the field man, “we 
would offer you $2,000 over and above your 
regular commissions if you would accomplish 
this task and get 100 cents on the dollar, could 
you do it?” The agent felt that he could. 
“Then just suppose you are getting the $2,000 
and go out and produce this amount,” replied 
the field man. 

— 

One of the wealthy men of Chicago, who 
is at the head of a prominent “trust,’ was 
about to be closed for $100,000 ihsurance. He 
happened to be in the office of another com- 
pany and the general agent was endeavoring to 
insure him. The general agent was told that he 
would not take out any insurance other than 
had been promised. The general agent told 
him that an examining physician was in the 
office and he desired to find out whether he 
was a good risk or not, even if he took no in- 
surance, The examination was made, and the 
physician remarked that the subject was in 
perfect health and the examination was one 
of the most satisfactory he ever made. The 
gentleman requested that this be put in writ- 
ing,- which the physician did. He was so 
pleased with the testimonial that he concluded 
that he did not need any life insurance. He 
had the letter franied and told the agent who 
was contemplating closing the $100,000 that 
he was too good a risk to carry life insurance. 

The annual dividend companies in meeting 
competition of annual dividend contracts of 
some of the deferred dividend companies call 
attention to the fact that the guarantee and 
values of the annual dividend contracts of the 
last-named companies are considerably lowe! 
than the similar policies on the semi-tontine 
plan. The argument is that in case of mutual 
companies this is unjust, as the policyholder 
should not be discriminated against because he 
chooses annual dividends. 





The 


NON-PARTICIPATING 


rates of the 


Old Reliable Michigan Mutual Lite 


are from fifteen to twenty per cent less 
than Participating rates. 

Liberal commissions (same as on Par- 
ticipating) and renewals. 

Correspondence solicited with Insurance 
Men and Brokers generally. 


NORTHWESTERN DEPARTIIENT, 
_ 315 Dearborn Street, Chicago.’ 
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‘THE WESTERN UNDERWRITER. 








THB SPRINGFIELD UNDERWRITERS 
FAUTUAL FIRE INS. CO. 
SPRINGFIBLD, O. 


LINES TO ASSURED 
LARGE preertaedone TO AGENTS M E A N 
Agents wanted in every Ohio County seat. Surplus lines solicited. 
Write for folder ‘Profit Sharing in Fire Iusurance,” 





W. M.UMBDENSTOGK & C0. || Aiantic city 
Se SF ee '| Fire Insurance Co. 


of Atlantic City, N. J. 


SURPLUS LINES || __ tive water 


Fire Insurance Co. 
159 La Salle Street Chicago 


of Maryland 





LONDON GUARANTEE AND AGGIDENT 60. 


(LIMITED) 
oF LONDON, ENGLAND. 


HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER. 


Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
: eK | tor and Teams Insurance. 
ORGANIZED 1869, 


CONKLING, PRICE AND WEBB, CHAS. L. RAYMOND, 
Gen’! Agents {Ilinols, Missouri and Indiana. { Gen’l Agent Michigans, 1229 Majestic Bidr., 
New York Life Building, Chicago. Detroit. 








C. H. Bunker, President FRANKLIN H. Heap, Vice-President 
A. A. Smita, Secretary H. G. B. ALEXANDER, 23nd V-Pres. & Gen. Mgr. 


Continental Casualty Company 


CAPITAL STOCK $300,000.00 
ACCIDENT AND HEALTH INSURANCE 
—_—_——— + Ceneral Offices: CHICACO 


Policies are Protected by more than One Million Dollar Assets 
Over 85,000,000 paid in claims to 175,000 of our Policyholders 


Goud Contracts in Good Territory to Good Men. 
PRODUCERS ADDRESS 


H. 6. B. ALEXANDER SnGcncrai ttanager 134 Monroe St., Chicago 




















The Pennsylvania Casualty 
Company, SCRANTON, PA. 





CASH CAPITAL, $200,000. 
INCORPORATED 1899. 





OUR AGENCY MEANS TO YOU: 


A Top Notch Commission 
A variety of policies with conditions reduced to a 
ninimum, and bristling with the most attractive special 
nefits, supported by literature, artistic and catchy. 


A Company constantly on the alert to promote your 
nterests. 





ACCIDENT, HEALTH AND LIABILITY INSURANCE. 
‘SE OUR POLICY PAYING CASH PREMIUM DIVIDENDS. 





M. G. NICHOLS, Supt. of Agencies. 


FiRE AND TORNADO INSURANCE. 


CHICAGO BRANCH, 184 LA SALLE STREET. 


rife Accident 
Ff. one, «ot Health 
(eid MGA Policies. 
Large Benefits. Low Rates. Best Commissions. 





KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 


SURPLUS LINES. 


SEND US YOUR SURPLUS LINES TO PLACE. 
We use only the most reliable companies 
and associations and make a specialty of 
Telegraphic binders. 

Bremer, DuFour, Ring & Pinkney Co. 


80-82 William Street, - - NEW YORK 




















INSURANCE COMPANY, / 


OF AIX-LA-CHAPELLE ,GERMANY. 


UNITED STATES BRANCH / 
J NEW YORK. © 
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Orient Insurance 
Com pany Of Hartford, Conn. 


CHARLES E. DOX, Manager 





WESTERN DEPARTMENT 





171 La Salle Street, - Chicago, Ill. 





6 THE WESTERN UNDERWRITER. 

















































































OFFICERS: BPN ¥ Ve eR, DIRECTORS: 
. “Y big o> FI dea ALEXANDER D. HANNAH. 
ALEXANDER D. HANNAH, Prest. ee FP a. DAVID HOGG. 
DAVID HOGG, Vice Prest. & Treas. | (—~ ~ => (ge ae JULIUS KESSLER. 
—— ee  —————— SOuN @. CAMPDEiL. 
. » Secretary. HOME OFFICE: CHICAGO, ILL. EDW. F. KEEFER. 
AE Hae nhs Chet INCORPORATED UNDER THE LAWS OF ILLINOIS. LICENSED APRIL 14, 1903. oe 6: Coen 
NEWBURGER AND CO., 63> Sooke 22 oe 159 LaSalle Street, 
MANAGERS. Surplus to Policyholders, - $152,525.67 CHICAGO. 
SEE errr erttttt 
| > 
+ FIRE ASSOCIATION = 
* OF PHILADELPHIA = 
HANDLERS OF ALL KINDS OF 3 ORGANIZED 1857 = 
FIRE and MARINE SALVACE.||= z 
£ BELDEN & BUSH, Managers Western “> 
PRINCIPAL OFFICE : SOUTHERN DEPARTMENT ; “ Department, 159 La Salle St., Chicago. es 
Nos. 207 and 209 No. 1005 of , ‘ es 
MADISON STREET, WASHINGTON AVE., oe the 
CHICACO. ST. LOUIS. z MARSH, ULLMANN & CO. + 
= —- oes Chicago Agents, 159 La Salle Street seo 
LONG DISTANCE TELE. 1. F. SMALL, Superintendent. oe 2 
PHONE, MAIN 276. BELL TELEPHONE, 3081. EERE ERECCEERECTER ERTS TEEN 














THE ANCHOR FIRE INSURANCE COMPANY 


228-230 W. FOURTH STREET, CINCINNATI, OHIO. 


CAPITAL . . , . J . ‘ “ ‘ $200,000 

a ee ie aie 475,574 

SURPLUS TO POLICYHOLDERS ‘ ‘ ° 232,853 
JUDGE M. DONNELLY, President. F. D. PRENTICE, Vice-President. 


WILLIAM WOOD, Secretary and General Manager. 


RELIANCE 


LIFE INSURANCE COMPANY 
of Pittsburgh, Pennsylvania 



























THEMINNESOTA MUTUAL LIFE 
INSURANCE COMPANY, 


OF ST. PAUL, MINN. 


Offers to competent and active young gentlemen, 
whose antecedents will bear investigation, very 
liberal renewal commission contracts for exclusive 
management of most productive territory. Its policies, 
rates and guaranteed settlements, in connection with 





JAMES H. REED, President 








ASSETS OVER 





its financial strength, always win in competition. 

#8$2,000,000.00 

T. R. PALMER, President. é 

Managers and strong individual life underwriters seeking J. A. O'SHAUGHNESSY, 2d Vice-President and Field Manager. i 
territory DOUGLAS PUTNAM, Secretary. é 


Address A, F. MCDONALD, 34 Vice-Pres. H. W. COCHNOWER, Assistant Secretary and Actuary. 











